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HOTTEST JUNE MARKET
ON RECORD!
The Real Estate Board of Greater Vancouver (REBGV) reported a
record-breaking number of sales for the month of June, and the second
highest overall total number of sales on record!
Residential property sales in Metro
Vancouver reached 4,375 on the
Multiple Listing Service® (MLS®) in
June 2015, a 28.4 percent increase
over June 2014 sales.
June sales were 29.1 percent above
the 10-year sales average for the
month and represented the fourth
straight month with over 4,000
sales – a first in the REBGV’s history.
The June MLS® Home Price Index
composite benchmark price for
all residential properties in Metro
Vancouver was $694,000, a 10.3
percent increase compared to
June 2014.

rest of Canada, pent-up demand from
previous years and, perhaps most
importantly, the fact that we live in a
highly desirable region.”
“The competition in today’s market
means that buyers have less time to
make decisions,” McLeod added.
“Given this, it’s important to work
with your REALTOR® to gain insight
into the local market, to get quick
access to new MLS® listings, to
develop a buying strategy that
meets your needs and risk appetite,
and to receive other services and
protections that come from having
professional representation.”

McLeod noted, “Conditions today are
being driven by low interest rates, a
declining supply of detached homes,
a growing population, a provincial
economy that’s outperforming the

Please call for the latest market information!

VREB

STATEMENT OF ADJUSTMENTS — Statements presented by
each respective real estate lawyer to both the buyer and the seller on
closing day, outlining the closing costs each person has to pay.

Terminology
Tip
0004

The buyer’s statement of adjustments outlines the purchase price, the
deposit paid and the reimbursements payable to the seller for pre-paid
amounts that were made for the period extending beyond the closing
date, such as property taxes, utilities, fuel adjustments and condo
maintenance fees.
The seller’s statement of adjustments shows the selling price, the
deposit received from the buyer, and any property taxes and utilities
either prepaid or still owing.
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CULINARY CLEANLINESS
Kitchens take a lot of abuse, from everyday spills to years of grease build-up. Is yours only superficially clean?
To give it a deep cleaning, tick off this list of chores that tend to go ignored for too long.
Cabinetry
 Remove hardware and wash in soap and water.
 Empty cupboards and drawers and wash them down.
 Remove and wash cabinetry organizers – cutlery dividers
are crumb magnets!
 Wash cabinetry exteriors with a product effective on
grease (e.g., orange oil). Restore the lustre to wood
cabinetry with furniture polish.
Sink
 Pour a cup of baking soda down the drain, chased by a
cup of vinegar. Let the mixture sit, covered. After about
15 minutes, pour boiling water down the drain.
 Sharpen and clean your garbage disposal with two cups
of ice followed by a cup of rock or sea salt. Run citrus
peels through it to combat odor.
 Use a toothbrush to clean the nooks and crannies of
faucets, soap dispensers, and sprayers. Soak faucet and
sprayer aerators in vinegar to unclog holes.
Fridge
 Remove and wash shelves and drawers (even from the
door, if possible), the vent, and accessories like ice trays.
 Unplug and pull fridge out to wash the floor underneath,
and clean its coils with vacuum attachments.
 Wash the insides, preferably with natural products so your
food won’t absorb unpleasant chemical odors. Use a
toothbrush on the door’s rubber seal.
 Clean the entire exterior. White vinegar is great for
obliterating fingerprints on stainless steel.

Dishwasher
 Remove everything that can be easily detached – cutlery
holder, grate, filter, spinning arm – and give it a good
soaking. Make sure the arm’s holes are unobstructed.
 Check around the drain for debris (e.g., food scraps,
broken glass or plastic) and clear it away.
 Place a cup of white vinegar on the top rack and run an
otherwise empty cycle on the hottest setting possible.
 Clean the dishwasher’s rubber seal, the edges of the door,
and the exterior.
Oven
 Remove racks, knobs, burners and drip pans or grates
and caps for washing.
 If your oven’s self-cleaning, set it to work while you clean
elsewhere. Use a commercial oven cleaner or natural
products like vinegar or baking soda on regular non-selfcleaning ovens.
 If your oven has a storage drawer, don’t forget to clean it
out, too.
 Give the exterior a good washing, being careful to use a
cleaner safe for its finish (no abrasives on stainless steel!)
Walls
 Use a sponge to wash walls with a solution of warm water,
mild liquid soap, and vinegar. Rinse with water and dry
before moving onto the next section.
 Clean grout with a baking soda and hydrogen peroxide
paste. Let it sit for about 10 minutes, scrub with a
toothbrush, then wipe off.

COOL SAVING TIPS
Your refrigerator is responsible for a significant percentage of your household’s energy
consumption. Maximize your electricity efficiency with the following tips:
 Replace old appliances. Today’s average refrigerator uses just 25 percent of the energy a 1975
model required*, even though today’s models are almost 20 percent larger.
 Look for the ENERGY STAR endorsement for maximum energy efficiency and savings.
 Set your refrigerator’s temperature no lower than the manufacturer’s recommendations.
 Make sure your fridge isn’t leaking cold air. Check the seal on the refrigerator door.
 Clean your fridge’s coils and air intake grill regularly and make sure there’s space on all sides of
your fridge to allow heat to escape.
* www.energy.gov
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HOME FOR RENT?
When your current home no longer meets your
needs, you have a choice to make: rent it out or sell
it? Here are some questions you’ll need to ponder
when deciding which way to go.
 What are your renting rights? Those living in condos
or homeowners associations might be subject to
community bylaws prohibiting or limiting (to a certain
length of time, for example) their ability to rent out their
properties. Even if such bylaws don’t apply to you, you
should check your mortgage documents and municipal
regulations to be sure of your rights.
 Can you afford to hold onto your property in
addition to buying your next one? Talk to your
mortgage lender. If you need your current home’s
equity to buy your next home (or for other reasons), the
obvious answer’s no. Ask your real estate salesperson
for an estimate of what you’d pocket by selling, so
you can weigh that figure against what you’d bring
in through rental income after paying for expenses
including maintenance and insurance.
 What’s the local market doing?
What’s it likely to do in the future?
Again, talk to your real estate sales
representative. They can tell you
whether properties comparable to
yours are declining or increasing
in value and what local demand
for rental properties like yours is –
factors that will be hugely influential
in your decision to sell or rent.
 Is being a landlord for you?
Discuss all the pros and cons with
your real estate salesperson, your
lender and your legal counsel.

ON THE HOUSE

~ Monthly Musing ~
“We make a living
by what we get,
but we make a life
by what we give.”
~ Winston Churchill

Misunderstandings over what’s
included in a home purchase can
be a major source of conflict with
sellers. So buyers: avoid confusion
and increase the odds of getting
what you want with these tips.
Don’t make any assumptions about
what’s included in the sale. Buyers
often can’t picture the home without
that flat-screen TV or light fixture that
fits so perfectly in its place, and take
it for granted that those appliances,
window treatments, and closet
organizers come with the property.
But come moving day, they’re often
shocked and disappointed to see such
items have been removed.

Every market has its own unwritten rules about what is
and isn’t typically sold with the home. So while it may
be customary where you’re moving from to include
major appliances, for example, that may not be standard
practice where you’re moving to. That’s why working with
a real estate salesperson who knows the particulars of the
local market is key to avoiding confusion and conflict over
what’s included in your home purchase.
You should also make a list of everything you’d like to stay
with the home. Be as detailed as possible, noting brand
names, model numbers, colors, etc.; you might even want
to take pictures – some sellers have been known to swap
items out, often for cheaper alternatives, before handing
over the keys.
Your sales representative can use your list when writing
your offer and negotiating with the seller. If anything’s
missing come move-in day, they can work on your
behalf to clear up the confusion and guide you through
the process of making sure you get
everything you and the seller agreed
the deal included.

Volume 11, Issue 8

3

The information and opinions contained in this newsletter are obtained from sources believed to be reliable, but their accuracy cannot be guaranteed. The publishers assume no responsibility for errors and omissions or for any damages resulting from the use of the published
information. This newsletter is provided with the understanding that it does not render legal, accounting, or other professional advice. Not intended to solicit properties or businesses listed for sale and agency agreements in place with other real estate brokers. Whole or partial
reproduction of this newsletter is forbidden without the written permission of the publisher. © Market Connections Inc.® 2015, Phone: (800) 387-6058.
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Notes:

