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FEATURE Golf courses adjust to challenging times as fewer players, competition lead to discounted rates

WESTERN INVESTOR
esidents of Prince George consider Pine Valley Golf Centre, a
par-three course with a 2,446-yard
fairway, a public amenity. Owned by the city
since the 1960s but overseen by a private
contractor, it doesn’t return much to municipal coffers. The driving range was sold for
development in the late 1990s, delivering a
significant hit to revenues, but the course
continues to provide an in-town option for
golfers. Its relatively flat fairway is especially attractive to senior players.
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“We work closely with the contractor to keep
the rates as low as possible,” Brad Beckett,
manager, recreation and cultural services for
Prince George, said. “It’s pretty close to breaking even.”
The other major course in town is the Prince
George Golf and Curling Club property,
which will be sold under plans to relocate the
course to a new site north of the Nechako River
in Harper Valley. The club’s old course will be
redeveloped, including a portion of the adjacent Pine Valley course.
But the paths the two golf courses are taking
highlight the challenges facing the overbuilt,
tax-hit golf industry in B.C. While municipal
courses offer a cheap alternative to clubs and
private courses, market forces are requiring golf
centres of all stripes to be business-savvy.
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The pressures facing course owners and operators are many, according to Kris Jonasson,
executive director of the provincial sport association British Columbia Golf.
“Owning a golf course is a very difficult
business to make a profit in,” Jonasson said.
Golf courses now have to charge HST on
green fees, as well as food and beverage ser-

vices, neither of which bore the old provincial
sales tax. Meanwhile, the number of golfers in
the province has declined, boosting competition for market share.
“The HST is just one part of a very complex
puzzle,” Jonasson said.
The proliferation of golf courses in the province and ensuing competition is the top reason
he identifies for the challenges operators face.
Wildstone Golf Course near Cranbrook
opened June 1, the latest in a string of course
that have opened across the province in recent
year, most notably on Vancouver Island and in
the Okanagan where golf-oriented real estate
developments have fuelled course construction.
The ambitious construction plans could be the
biggest risk Jonasson sees to the industry.
“The fact that we may be overbuilt now in
terms of the number of golf courses that we
have given the number of golfers probably has
a bigger impact than the HST does,” he said.
The one area of the province where competition is limited is the land-tight Lower Mainland.
Here, private clubs grab the top end of the market, while municipal courses fill a similar niche
to Pine Valley in Prince George.
Yet the operating philosophy is significantly
different in Metro Vancouver compared with
Prince George. Rather than being satisfied
to charge rates low enough to break even,
courses run by Vancouver, North Vancouver
and Burnaby have adopted an entrepreneurial approach to the business. Vancouver, for
example, spent $10.5 million repositioning its
courses; Burnaby also adjusted its management
approach.
This is sharp contrast to some Canadian cities, which are selling off their golf course, citing low income.
A recent audit in Winnipeg, for example,
found that its three city-owned courses are
more than $8 million in debt and losing about
$1 million per year.
Winnipeg Mayor Sam Katz said the time

(TOP) The Gary Player-designed
Wildstone Golf Course near Cranbrook
opened June 1, the latest in a string
of courses recently opened across B.C.
(RIGHT) Furry Creek golf course has cut
peak season rates from $109 to $99 per
round, a trend seen at many top courses.

has come for the city to decide whether to sell
the courses. “It is happening right across North
America – there’s just more courses than are
required,” the mayor said.
According to the independent auditors who
examined the finances of Winnipeg Golf
Services, more than 70 U.S. municipalities and
at least five in Canada were attempting to sell two short courses and two driving ranges.
their golf courses in 2010.
The culmination of a decade of planning, the
clubhouse adheres to a strict business plan
$JUZPXOFEDPVSTFT
that reflects the municipality’s commitment to
David O’Connor, assistant director of golf operating the course – and its other properties
operations for Burnaby, believes that municipal – as a business.
courses can be profitable. Burnaby has realWhile the Riverway course typically sees
ized it couldn’t be subsidizing its courses; they 55,000 to 60,000 rounds played a year, more
would have to become user-pay and take an than 1.5 times the Canadian average of 35,000
entrepreneurial approach to their operations, rounds a year, O’Connor knows that the clubhe explained.
house can’t depend on player traffic alone
As O’Connor explained, “We’re competing – especially with the tax hit the HST has delivagainst every other public golf course, and we ered golf courses. Rather, he’s counting on half
have to be as good or better than our competi- the revenues coming from walk-in traffic maktion.”
ing the clubhouse a destination in the evolving
The city recently opened a $6 million club- Big Bend area.
house at Riverway, one of two regulationRiverway also boasts a pro shop with 10
length courses Burnaby operates as well as
Please see Resorts page A22
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VANCOUVER ISLAND COMMERCIAL
www.nanaimoremaxcommercial.com

1-877-335-4380

Jay Cousins Realty

FOR SALE

Jay Cousins
jay@jaycousins.com

INVESTMENT OPPORTUNITIES
UÊÊ FULLY RENOVATED & REDESIGNEDÊqÊÓ]ÎnäÊ-µ°ÊÌ°ÊLÕ`}ÊÊÓÊiÛiÃÊÌ >ÌÊV>Ê>VV`>ÌiÊ>ÊÎxÊÃi>ÌÊÀiÃÌ>ÕÀ>Ì°ÊºÃÊ
Ã»ÊÃ>iÊVÕ`}Ê>ÊÀiÃÌ>ÕÀ>ÌÊiµÕ«iÌ]ÊÀÊÜÊvviÀÊLÕ`}Ê
EÊ >`Ê ÜÌ ÕÌÊ iµÕ«iÌ°Ê "««ÀÌÕÌÞÊ ÌÊ i>ÃiÊ >Ê «ÃÃLÌÞ
Ê
$419,000

UÊÊ MOTEL, DUNCAN, BCÊÎÓÊÕÌÊÌiÊÜÌ ÊÀiÃÌ>ÕÀ>ÌÊÊÌ iÊ
ÜV >Ê6>iÞ°ÊÊ iÌÀ>ÞÊV>Ìi`]ÊVÃiÊÌÊ`ÜÌÜÊ ÕV>]Ê UÊ 1.4 ACRE PROPERTY ZONED HEAVY INDUSTRIALÊÕÞÊ
ÕÃÌÊ vvÊ Ì iÊ /À>ÃÊ >>`>Ê ÜÞ°Ê Ê i>ÀLÞÊ v>VÌiÃÊ VÕ`iÊ Ì iÊ
viVi`]ÊÓÊiÌÀ>ViÃ]ÊÛiÀÊÎää½ÊvÊvÀÌ>}iÊÊ ÕiÊ*Ì]Ê >>°ÊÊ
ÜV >Ê-«ÀÌÃÊ «iÝ]ÊÌ iÊ ÜV >Ê/ i>ÌÀi]Ê>`ÊÌ iÊ,iVÊ
VÕ`iÃÊ £ä½Ê 8Ê Îä½Ê vvViÊ Li°Ê -iiÀÊ ÜÊ iÌiÀÌ>Ê i>ÃiÊ JÊ
iÌÀi°Ê
REDUCED TO $1,250,000
fÓ]nääÊ«iÀÊÌ Ê«ÕÃÊÌ>ÝiÃÊ
$498,000

UÊ 12 UNIT APARTMENT BUILDINGÊ qÊ *",/Ê  , Ê xÌÜÊ
i`ÃÊ EÊ ÇiÊ i`Ã]Ê Õ«}À>`iÃÊ ÌÊ >Ê ÕÌÃ]Ê VÌÞÊ EÊ iÌÊ ÛiÜÃ]Ê
ÌÕÀiÞÊ«iÀ>Ì]Ê>««ÀÝ°ÊÇ°x¯Ê *ÊÀ>Ìi°ÊÊ >Ê-ÊvÀÊ`iÌ>i`Ê
«>V>}iÊ
Ê
Ê$749,000
U TENANTED INDUSTRIAL BUILDING FOR SALEÊÊ£Ó]£äÈÊ
} ÌÊ`ÕÃÌÀ>ÊÓ®ÊLÕ`}ÊÊ>Ê£Ê>VÀiÊÃÌÀ>Ìvi`ÊÌ°Ê"ÜiÀÊÜÊ
i>ÃiÊL>VÊvÀÊxÊÞi>ÀÃ°ÊÀÊV`Ìi`Ê£]ÇÈxÊÃµvÌÊvvViÊÃ«>ViÊ
ÜÌ Ê>ÊÃ>iÃÉÀiVi«ÌÊ>Ài>]ÊÌÜÊvvViÃ]Ê>ÊÕV À]Ê>`ÊÌÜÊ
L>Ì ÀÃ°ÊV>Ìi`ÊÊ ÀÌ Ê >>]ÊÜÌ Êi>ÃÞÊ>VViÃÃÊÌÊLÕÃÊ
ÀÕÌiÃ]Ê>`Ê>ÀÊÌÀ>Ã«ÀÌ>ÌÊVÀÀ`ÀÃ°ÊÊ $1,890,000.00

UÊ 7 Ê "7 Ê*",/Ê , Ê ,Ê 1  ÊqÊ
ÕÀÀiÌÞÊÕÃi`Ê>ÃÊvvViÃÊEÊÕÊ >]Ê>««ÀÝ°ÊÈ]äÊÃµ°ÊvÌ°ÊÛiÀÊÎÊ
vÀÃ°Ê*£Êâ}ÊLÕÌÊVÕ`ÊLiÊViÀV>ÞÊÀiâi`°ÊvÀ>ÌÊ
«ÀÌvÊ>Û>>Li
$995,000

UÊ /Ê  1-/,Ê <" Ê "* 8Ê qÊ  - Ê
qÊ ÝViiÌÊ ÀiÛiÕiÊ ««ÀÌÕÌÞÊ VÕÀÀiÌÞÊ }iiÀ>Ì}Ê Ê iÝViÃÃÊ
vÊ f£È{]äääÊ >Õ>Þ°Ê Ã>`Ê } Ü>ÞÊ iÝ«ÃÕÀi]Ê i>ÃÞÊ >VViÃÃ]Ê
UÊ ",/Ê  "Ê " , Ê  6 -/ /Ê
ÈÊ LÕ`}ÃÊ Ê ÌÌ>]Ê >Ê Ê Ó°nnÊ >VÀiÃ°Ê ÕÀÀiÌÊ ÀiÌ>Ê À>ÌiÃÊ ÜÌ Ê
*,"* ,/9Ê Ê Fully leased 1837 sqft commercial strata unit over 2 floors (935 sq. ft., and 902 sq. ft.).
Û>V>ViÃÊvi`ÊÜÊÃ ÜÊi>ÀÞÊn¯Ê *ÊÀ>ÌiÊÊ $1,895,000
$410,000.00
UÊ 1//  / Ê 69Ê 1-/,Ê*,"* ,/9ÊÊ
qÊ *>ÀÃÛiÉ ÀÀ}ÌÊ >Ài>°Ê Ê È°ÓÊ VÀiÃÊ «>ÀÌ>ÞÊ `iÛi«i`Ê ÜÌ Ê
iÜÊÜ>Ài ÕÃiÃ]ÊiÜÊ{ÊÕÌÊÕÌÀiÃÊÜÀÉÛiÊÃ«>Vi]ÊiÜÊvvViÊ
UÊ Î]{ÇÈÊ -+Ê /Ê , -/1, /Ê -* Ê ",Ê  - Ê  Ê
LÕ`}Ê«ÕÃÊiÝÃÌ}ÊLÕ`ÊÌÊÃÕÌÊÌi>ÌÊÊ«>ViÊÊ£Ê>VÀiÊ«ÀÌÊ
/ Ê "7  Ê6 9ÊÊClose to downtown Duncan.
ÜÉ«>Ûi`ÊEÊÃiVÕÀÌÞÊviVi`Ê>Ài>°ÊÕÀÌ iÀÊÓ°xÊ>VÀiÃÊivÌÊÌÊVÌÕiÊ
LEASE RATE IS $10.35 PER sqft (or $3,000 per month
`iÛi«iÌÊ«>°Ê*ÌiÌ>ÊViÊÕ`iÀÊVÕÀÀiÌÊVv}ÕÀ>ÌÊÊ
net additional rent estimated at $4.29 per sqft for year
iÝViÃÃÊvÊf£È{]äääÊ>Õ>Þ°Ê
REDUCED $1,950,000
2011 plus HST)

FOR LEASE

FRANK JOHNSON

JAY COUSINS

of Nanaimo

Frank Johnson
frank@remaxofnanaimo.com

INVESTMENT OPPORTUNITIES

www.nanaimoremaxcommercial.com

1-877-423-0984

INVESTMENT OPPORTUNITIES

UÊ , -/1, /Ê,

UÊ -/,/Ê1 /Ê Ê 1-/,Ê*,ÊqÊ  "Ê««ÀÝ°Ê
£]ÎääÊ -µ°Ê Ì°Ê } ÌÊ `ÕÃÌÀ>]Ê ÓÊ ÛiÀ i>`Ê `ÀÃ]Ê ÓÊ >Ê `ÀÃ]ÊÊ
vvVi]Ê£n½ÊVi}Ã]Ê-ÌÀ>Ì>ÊiiÊÃÊfxÈ°xäÊ«iÀÊÌ °ÊÊ $259,000

UÊ ",Ê- Ê",Ê - ÊqÊ

UÊ 

- ÊqÊ "1,/ 9ÊqÊ£ÎxÊ-i>ÌÊÜiÊ
iÃÌ>LÃ i`Ê>`ÊÊÃ>iÊV>ÌÊvÀÊ£nÊÞi>ÀÃ°Ê,VÞ½ÃÊÊ >ÞÊÀÊ
ÃÊ>Ê}iÕiÊÌÕÀiÞÊ«iÀ>Ì°Ê ÊÌÀ>ÃviÀÊÀÊÌÀ>}ÊviiÊÀiµÕÀi`°Ê
£ÇÊÞi>ÀÃÊÀi>ÊÊiÝÃÌ}Êi>Ãi°Ê
$299,000
1-/,Ê*,"* ,/9Ê ÃiÊÌÊ
`ÜÌÜÊ >>ÊEÊâi`ÊÓÊ>Ü}Ê>ÞÊÕÃiÃ°ÊÇ]ÓääÊ-µ°ÊÌ°Ê
Ü>Ài ÕÃiÊÛiÀÊÓÊiÛiÃ°Ê,iViÌÊÀiÛ>ÌÃ]Ê>Ã« >ÌÊ«>Ûi`ÊvÀÌ]Ê
Ã`iÊEÊÀi>ÀÊÞ>À`Ã]Ê«ÜiÀÊÃÊ{ääÊ>«]ÊÌ ÀiiÊ« >Ãi°Ê ÃiÊÌÊ } Ü>ÞÊ
>VViÃÃ°Ê1««iÀÊvÀÊVÕÀÀiÌÞÊi>Ãi`ÊÌÊ}ÊÌiÀÊÌi>Ì°Ê>ÊiÛiÊ
>Û>>LiÊvÀÊi>ÃiÊ>ÌÊfn°ääÊ«iÀÊÃµ°ÊvÌ°Ê«ÕÃÊ/ °Ê
$699,000

ÊUÊ È]£ÈÇÊ-+°Ê/°Ê7, "1- ÊEÊ" Ê 1  Ê>ÀÊ`ÕÃÌÀ>Ê*>ÀÊÊ*ÀÌÊLiÀÊÜÌ ÊVÕÀiÀÊV«>ÞÊ>ÃÊ}ÊÌiÀÊÌi>Ì°Ê iÌÊViÊÊiÝViÃÃÊvÊfÈ£]äää°Ê,ÊvÀÊiÝ«>ÃÊ$715,000

UÊ 1-

--Ê7/Ê 1  ÊEÊ ÊqÊ - ÊqÊVÕ`iÃÊvÕiÊÃ>iÃÊEÊ>ÕÌÌÛiÊÀi«>ÀÃÊÊ ÕÀ«i>Ê«ÀÌÊ6i ViÃÊ
VÕ`}ÊiÀVi`iÃÊEÊ 7°Ê} ÊÛÃLÌÞÊV>Ì]ÊvÀiÃ ÊÀi½ÃÊÌÊ
Ì iÊLÕ`}]ÊVi>ÊÛiÜÃ°Ê
$799,000

UÊ "/ ]Ê +1",Ê -/", Ê EÊ *1 Ê  Ê *",/Ê  , Ê
£ÊÊÃ«iÌÊÊÊÀiÛ>ÌÃÊÌÊÕ«`>Ìi°Ê*À«iÀÌÞÊEÊLÕÃiÃÃÊ
>Û>>LiÊÓÊÃi«>À>ÌiÊ«ÀvÌÊViÌÀiÃ°ÊÊ*ÕLÊEÊÀÊÀiÌ>ÊLÕÃiÃÃÊ
«ÕÃÊµÕÀÊ-ÌÀiÊ>Û>>LiÊvÀÊ$690,000ÊÜ iÊiÌÀiÊ«>V>}iÊÃÊ
ÜÊ>Û>>LiÊvÀÊ$1,590,000°ÊÊvÊ«ÀÌvÊ>Û>>Li°
UÊ ££Ê 1 /Ê *,/ /Ê " Ê qÊÓÊi}>ÊÌÃ]ÊÀi>ÌÊVi>Ê
ÛiÜÃ]ÊViÌÀ>Ê >>ÊV>Ì]ÊiÝÌiÃÛiÊÀiÛ>ÌÃÊÊ>ÃÌÊviÜÊ
Þi>ÀÃ]ÊvÊ«>V>}iÊ>Û>>Li°Ê
REDUCED $999,900
UÊ -

",-Ê , Ê /9 qÊ  "Ê"-*/Ê, ÊqÊ

*ÓÊ<}Ê>ÜÃÊÃÌÌÕÌ>ÊÕÃiÃÊÀÊÀiâ}ÊÌÊÕÌÀiÃÊ
V>ÊLiÊVÃ`iÀi`°Ê Õ`}ÊEÊ>`Ê`i>ÞÊi`ÃÊÌÃivÊÌÊV}Ài}>ÌiÊV>Ài]ÊÃÌÕ`iÌÊ ÕÃ}]ÊÀÊ ÃÌiÊÕÃiÃ°Ê Õ`}ÊÃâiÊÃÊ
{{]ÓxxÊ-µ°ÊÌ°ÊÊ£°nÇÊVÀiÃ°Ê
$4,500,000

JAY COUSINS

1"1Ê 1-/,Ê*,ÊqÊ-/,/Ê1 /Ê««ÀÝ°Ê
£]{ääÊ-µ°ÊÌ°]ÊÓÊvvViÃÊ«ÕÃÊiââ>i]Ê£ÊÛiÀ i>`Ê`À]ÊÓÊ>Ê
`ÀÃ]Ê£n½Ê i}Ê i} Ì]Ê-ÌÀ>Ì>ÊiiÊfÈÓ°ääÉ°ÊÊ
$269,000

UÊ " , Ê *,"* ,/9Ê  Ê 1  Ê qÊ <i`ÊÊ
iiÀ>Ê iÀV>Ê Ì iÊ iÀVÕÀÞÊ / i>ÌÀiÊ >Ê ÊÊ
£{]äÇÊ-µ°ÊÌ°ÊÌ°ÊvÊ*ÀÌv°Ê
$449,000
UÊ *",/Ê  , Ê +1/9Ê " Ê *,"* ,/9Ê L>ÃÌÃÊ
}Ài>ÌÊV>Ì]Ê iÀÌ>}iÊV >À>VÌiÀÃÌVÃÊEÊÃÊ>Û>>LiÊvÀÊiÝ«>ÃÊ
ÀÊÀi`iÛi«iÌÊVÃ`iÀ>Ì°ÊÊ ÃÌÀÕVÌi`ÊÊ£xÊÌ iÀiÊÃÊ>««ÀÝ°ÊÎä]xääÊÃµ°vÌ°ÊÛiÀÊÎÊiÛiÃ°Ê<i`Ê 8ÓÊ>ÜÃÊvÀÊ>ÊÜ`iÊ
À>}iÊvÊÕÃiÃ°ÊvÊ*ÀÌvÊÛ>>Li°Ê
$1,249,000
UÊ -1
--1Ê,]Ê
ÊEÊ, 7, Ê 1- --Ê
Ê  Ê - Ê qÊ >À`Ü>ÀiÊ >`Ê LÕ`}Ê ÃÕ««ÞÊ «iÀ>Ì°Ê Ê
LÕ`}ÃÊÊÓ°ÈxÊ>VÀiÃ°Ê ÝVi«Ì>ÊÃ>iÃÊÛÕiÊÌ >ÌÊVÌÕiÃÊ
ÌÊ}ÀÜÊ>Õ>Þ°ÊÛiÌÀÞÊÌÊLiÊ«ÕÀV >Ãi`ÊÃi«>À>ÌiÞÊÊV«iÌ°Ê v`iÌ>ÌÞÊ}ÀiiiÌÊÕÃÌÊLiÊÃ}i`°Ê $2,075,000

BUSINESSES
UÊ>ÀÊ ÕÌÌ}ÊÀ>V ÃiÊ ÀÌ Ê >>ÊV>iÊ
UÊ ÃÌ>LÃ i`Ê* Ì}À>« ÞÊ ÕÃiÃÃ ÕV>Ê
UÊ iÀ>À`Ê >iL>ÕÌÊ V>ÌiÊÀ>V Ãi >>Ê
UÊ-ÜiiÌÊ>VÌÀÞÊÀ>V ÃiÊÊ ÀÌ Ê >>Ê>Ê

JAY COUSINS

$85,000
$139,000
$149,000
$179,000
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ED HANDJA PERSONAL REAL ESTATE CORP.

www.bcoceanfront.com
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VANCOUVER ISLAND

COMMERCIAL RETAIL COMPLEX
‘56% Controlling Interest’ in a 2-storey 5440sqft
strata title complex situated in the downtown
core of Campbell River: an ideal retail and
ofﬁce building or Performance Arts facility with
2600sqft on the main level and 2840sqft on the
2nd level. Plumbed and wired with ﬁbre-optics
for 4 units, to accommodate various types and
sizes of ventures! Commercial - 1 Zoning.
$495,000

VANCOUVER ISLAND AIRPORT
Ideal ﬂight service & maintenance facility in
Campbell River, with direct access to the airport
taxi & runway! 1.12 level leasehold acres,
50x50’maintenance building with over-height
ceilings, 40’ overhead door, 2000lb hoist & built in
compressor, an attached 20x24’ shop & attached
20x50’ space incorporating a self-contained
2bedroom suite & an ofﬁce & reception area.
$250,000

PORT HARDY INDUSTRIAL RIVERFRONT
Unique property & opportunity! 3.6 acres zoned
light industrial, located on North Vancouver
Island & only mins from the amenities of town.
An attractive, easy access property with
substantial highway frontage & a diversity
of possible applications including storage
facilities, ofﬁces, retail services, wholesalers,
works yards or combined commercial & retail
developments.
$295,000

ORCA INN, ALERT BAY
2 titles, totaling half an acre, with unobstructed
marine views & a 7300sqft building with owner’s
suite, 5 hotel rooms & a 49-seat restaurant as well
as a 35-seat pub & Beer & Wine Store. Assumable
liquor licenses with qualiﬁcation. Extensive
upgrades include: new ﬁre suppression system,
4 monitored security systems with cameras.
Close to amenities & essential services.
$450,000

3&40354from A21
golf pros, rental cars and retail operations. The
operations are kept in-house, allowing Burnaby
– unlike smaller municipalities with just one
course – to take advantage of economies of
scale. One superintendent oversees turf at all
courses, for example, and powerful software
allows it to track maintenance and operations
costs to keep expenses in line with budgets.
The close tabs Burnaby keeps on course
expenses supported the decision to install 120
kilometres of drainage pipes on its fairways.
“We spent $800,000 or $900,000 per golf
course, but we recover from heavy rains in two
to three hours. We used to recover two to three
weeks,” O’Connor said. “We’re the driest golf
courses in the Lower Mainland.”

1SJDFTGBMMJOH
Still, declining demand means golf courses risk
getting soaked by downward pressure on fees.
Courses across the Lower Mainland have been
dropping prices to attract players in the face of
declining demand.
While some peg the drop at as much as 25
per cent, others are more conservative. The
picture is complex, a reflection of the variety
of influences discouraging players from teeing off.
Rita Rennie, corporate marketing manager
for Golf BC, which operates courses across
B.C. and in Hawaii, said the weather, exchange
rates, passport requirements for U.S. travellers
and other factors influencing the tourist trade

have all hit the game. Courses at resorts have
been hit particularly hard.
Golf BC’s courses in the Okanagan, including the Okanagan Golf Club and Gallagher’s
Canyon properties in Kelowna, saw prices
drop because more courses are competing for
fewer tourist dollars. Meanwhile, its courses
in Whistler have seen fees decline and adjustments to the value proposition players enjoy.
While some courses in Whistler have seen
green fees drop by as much as $50 a round,
GolfBC’s Nicklaus North course dropped its
rack rates from $175 to $149 – but the requirement to use a motorized golf cart was also
removed.
“There’s a lot more people wanting to walk,”
Rennie said.
Furry Creek, in contrast, saw peak-season
rates cut from $109 to $99. The course is
becoming established once again after taking
a hit during construction of the Sea-to-Sky
Highway, Rennie explained. Players realize
they can get from downtown Vancouver to
Furry Creek in about 25 minutes – faster than
a drive to UBC after work.
Courses that are offering lower fees are also
responding to the market, introducing more rate
options than in the past to be more competitive
and responsive to player demand.
“There’s definitely, for the value-conscious
golfer, a lot of options at many of the courses,”
Rennie said. “Some courses that in the past
have not offered variable rates throughout the
day or the season are maybe looking at that
now.”◆

Each office is independently
owned and operated.
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Shannon Kewley
604-786-9389 REMAX CREST
Mobile Home Park
50 pads incls 3 bedrm log home
$1,488,000
Proﬁtable Inn close to ocean
$1,549,000
Commercial Building
Good Investment $1,388,000
Townhouse N. Van 3 Bdrm $574K

VANCOUVER ISLAND

VANCOUVER ISLAND Comox Valley

OPPORTUNITIES

UÊ /Ê 1-/,Ê-/,/ÊÊ
³É£xääÊ-+Ê/ Over 20' ceilings 2 full storeys allowed. .............. $274,900
UÊ  Ê-/", Ê "* 8 ....$2,299,000

Buy the Beach
Commercial waterfront multiunit resort properties available.
Excellent cash flow.
Good holding Properties.
Excellent for group purchase
$1.2 million – $2.4 million

Development
Opportunities
Parksville / Qualicum Beach
Two land assemblies available.
5 titles per grouping
Individual title purchase available
Strong Cash flow

Attention
Agents:
TO ADVERTISE

☞ HERE ☞

call Gary Takahashi
toll-free: 1-800-661-6988
direct: (604) 608-5111
or fax: (604) 669-2154
gtakahashi@westerninvestor.com

UÊ £]ÓääÊ-+Ê/Ê£n¿Ê  ÊÊ°°°°°°° $162,800
UÊ , /É" É/Ê 1-/,ÊÊ
SPACES FOR LEASE fn°ääÊqÊ£{°ääÉÃµÊvÌ
UÊ Ê+1/9Ê-/,/Ê" ÊÊÊÓ]{ääÊÃµÊvÌÊ
.....................................................$629,000
UÊ -/,/Ê" Ê",Ê- Ê
2nd ﬂoor vacant 2,200 sq ft ... $249,900
3rd ﬂoor leased 2,200 sq ft ...... $254,900
UÊ Î]ÈääÊ-+Ê/Ê, /Ê 1  Ê
On .28 ac, Comox ................... $925,000
UÊ ÇÊ1 /Ê*/Ê ""8Ê
Zoned for 14 Units ................... $850,000
UÊ Î]äääÊ-+Ê/Ê, /Ê 1  Ê
On ½ ac, Courtenay ................. $925,000

Commercial Office Building
$849,000

UÊ £]{ÈäÊ-+Ê/Ê, /Ê 1  Ê
On .23 ac, Cumberland ........... $480,000
UÊ °Ç£Ê Ê"7Ê,- Ê*/Ê-/ Ê°°°°° $850,000

250 248.1071 1.888.243.1071 www.ianlindsay.ca
#21-826 West Island, Parksville - at Wembley Mall
Each ofﬁce is independently owned and operated

Agents:

UÊ nnääÊ-+Ê/Ê, /É" Ê  
...............................................$1,395,000

Coming Soon

First Realty

Attention

UÊÊÎÎääÊ³Ê-+Ê/Ê Ê "1,/ 9ÊÊÊ
ÊRetail/Ofﬁce/Warehouse (Strata)ÊfÎÓx]äää

Rob Samsom

AACI CCIM FRI
PERSONAL REAL ESTATE CORPORATION

VANCOUVER ISLAND

1-888-829-7205

0!2+36),,% s 15!,)#5- "%!#(
.!.//3% s "/73%2

RE/MAX Ocean Pacific Realty

www.robsamsom.ca

REACH
QUALIFIED
BUYERS
FOR YOUR
LISTINGS
call Gary

Takahashi

toll-free: 1-800-661-6988
tel: (604)

669-8500
or fax: (604) 669-2154
gtakahashi@westerninvestor.com

Each office is independently
owned and operated.

