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A SPEC I A L FEATURE CELEBRAT I NG THE 20 1 7 MEDALL I ON CLUB QUAL I F I ERS

The economy seldom gets bet-
ter than what we’ve seen in these
last few years. While you could
argue that one sector or another
isn’t firing on all cylinders, head-
line growth has been nothing
short of phenomenal. The B.C.
economy expanded by three per
cent or more in each of the last
four years, resulting in strong
job growth, low unemployment
andmore recently, rising wages.

Indeed, more than 87,000 jobs
were added to the economy last
year, an increase of 3.7 per cent.
This is nearly double the nation-
al rate of 1.9 per cent, while the
unemployment rate fell to 5.1 per
cent, its lowest level since 2008.
As the economy nears full em-
ployment, wage growth is also
beginning to push higher. The
average weekly wage in the prov-
ince increased at an annual pace
of four per cent over the last four
months. Households are feeling
confident and spending their
hard-earned dollars. Retail sales
in Metro Vancouver climbed by
an impressive 10.5 per cent year
to date in November, compared
to the same period in 2016. All
great news.

However, I’m reminded of the
standard disclaimer on mutual
funds: Past performance is no
guarantee of future results. This
applies equally to the economy
and the housing market. Most
economists expect B.C. econom-
ic growth to slow over the next
few years, ending up closer to
two per cent than three per cent.
Employment growth will also
slow as a low unemployment
rate limits the pool of avail-
able workers, while consumer
spending simply can’t continue
to grow at its current pace in a
rising interest rate environment.
And then there’s the housing
market.

Apartment prices can’ t
sustain a 30-per-cent annual
growth rate for long. The hor-
rendous lack of supply isn’t a
new norm, but rather a tempor-
ary phenomenon. It takes nearly
two years to build an apartment
project inMetro Vancouver from
the time the parking garage is
complete, three years in down-
town Vancouver. Add to that
the time it takes to plan, secure
financing, get the necessary
permits and approvals and then
build the foundation and park-
ing structure, and the timeline
to completion stretches even
further. Today’s newly complet-
ed units have spent several years
in the production process and
are a response to demand con-
ditions existing at the time the
projects were conceived.

This lag between conception
and completion has led to rapid-
ly rising prices in the face of sur-
ging demand. However, home
builders are catching up. There
are now a record 42,000 homes
under construction in Metro
Vancouver. This is 50 per cent
above the previous peak record-
ed in 2008. Over the next several
quarters, a marked increase in
new home completions will pro-
vide much needed supply and
help moderate growth in home
prices.

It’s prudent to consider the
cyclical nature of economies and
housing markets when looking
toward the future. As the adage
says: History may not repeat it-
self, but it often rhymes.

G. MARION JOHNSON
Postmedia Content Works

The real estate market is always
changing, but Metro Vancouver is
currently experiencing a somewhat
unusual scenario: a tale of two
markets.

These days, it’s a sellers’ market
for condos and townhomes and a
buyers’market for detached homes.

“Condos and townhomes are
very busy,” says Jill Oudil, president
of the Real Estate Board of Greater
Vancouver (REBGV). “We’re seeing
multiple offers. There’s low supply
in the market right now compared
to the number of buyers who want
to purchase. With detached homes,
there’s a lower sales-to-active-list-
ings ratio. Buyers in the detached
market are facing less competition

and havemore to choose from.
“The price gap between the two

markets is getting smaller,” she
adds. “It’s an ever-changing mar-
ket, for sure.”

Sales of detached homes last
month were down 39.4 per cent
over the 10-year February sales
average, according to the REBGV.
Apartment sales were 5.5 per cent
above it. Sales of all types of prop-
erties were 14.4 per cent below the
10-year February sales average.

Rising interest rates and stricter
mortgage requirements are affect-
ing people’s purchasing power, es-
pecially that of first-time buyers.

New lending guidelines require
borrowers to pass a “stress test”,
showing they could handle mort-
gage payments should interest
rates continue to increase.

Even without the new rules, pur-
chasing a home for the first time
can be as stressful as it is exciting.
Oudil recommends working with a
qualified Realtor from the get go.

“This is likely the biggest finan-
cial decision anybody will make
in their life,” she says. “A Realtor
will guide you through the pro-
cess. Nervousness dissipates when
you’ve got a plan and a goal and
someone to help you understand
how the process works.”

Realtor Phil Moore, REBGV’s
president-elect, describes the cur-
rent market as price conscious. “It’s
driven by first-time buyers and by
‘move-up’ buyers — second-genera-
tion buyers going from a condo to
a townhouse or trying to make the
leap from a condo to a house,” he
says. “Homes that are priced under

$750,000 are very active. And for
the first time in a long time, de-
tached-house prices are starting to
come down a bit.”

He says Realtors can help buy-
ers determine how much mortgage
they can comfortably afford, a fig-
ure thatmay be different thanwhat
a bank pre-qualifies them for.

He will sit down with clients
to go over considerations such as
household and entertainment ex-
penses and regular RRSP contribu-
tions, costs that are over and above
monthly mortgage and home-in-
surance costs.

“We work with buyers to keep
themworking within their budget,”
Moore says. “You don’t want
them to get in over their heads.”

CONT I NU ED ON PAGE E 4

Reminder:
Economyand
housingmove

incycles

CAMERON MUIR
Chief Economist, BCREA

SPONSOR ED BY TH E R E A L E S TAT E BOARD O F GR E AT E R VANCOUV ER

ATALEOFTWOMARKETS
What you need to know to navigate the housing market in Metro Vancouver

Rising interest rates and stricter mortgage requirements are affecting people’s purchasing power, especially that of first-time buyers.
GETTY IMAGES

Each year the Real Estate Board
of Greater Vancouver (REBGV)
celebrates the achievements of its
top-producing Realtors on theMul-
tiple Listing Service (MLS®) with
the Medallion and President’s Club
Awards.

The 2017 Medallion Club rep-
resents the top 10 per cent of the

more than 14,000members partici-
pating on the MLS® in the region.
The President’s Club represents the
top one per cent.

The idea of a ‘multiple listing
service’ was born from the need to
create an infrastructure through
which Realtors could compete and
cooperate at the same time. It’s

variously been called a ‘listing ex-
change’, ‘cooperative listing service’,
and today’s ‘MLS®’.

The MLS® today is a sign of
quality. Home listing information
originating from the MLS® is the
most reliable and comprehensive
source of real estate information in
Canada.

This supplement is a celebration
of the 2017 Medallion and Presi-
dent’s Club qualifiers and their cli-
ents.

This year’s 20-year Medallion
Club qualifiers earn life member-
ship.

Congratulations Greater Vancouver Medallion Club qualifiers

THIS SECTIONWAS PROVIDED BYTHE REALESTATE BOARDOFGREATERVANCOUVER FOR COMMERCIALPURPOSES.

The Real Estate Board of Greater Vancouver is proud
to also recognize our newest Life Members of the Me-
dallion Club. Life membership is earned by Realtors
who achieve Medallion Club status for 20 years.The
14 Realtors pictured here earned Life Member status
in 2017.We’d also like to congratulate our Medallion
Club Rookie of theYear, JamesTan.

Life Membership status
in the Medallion
Club in 2017

Jay Banks Joe Chan Peter Chow Theresa Gold

Jeff Golding Ian Holt Jamie Hooper John Jennings Herb Johnstone

Gary Jones Anne Piche John Thompson Sandra Wyant
ROOKIE OF THE YEAR

James TanLen Robinson
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THIS COMMUNICATION IS NOT INTENDED TO CAUSE OR INDUCE BREACH OF AN EXISTING LISTING BROKERAGE AGREEMENT OR BUYER AGENCY CONTRACT. *PERSONAL REAL ESTATE CORPORATION

not your average
real estate advisors

DANNYCHOW PREC*

604.765.2469 • dchow@rennie.com
SALINAKAI PREC*
604.773.7013 • skai@rennie.com

CYPRESS PARK ESTATE $4,980,000
4301 Woodcrest Road | West Vancouver
4 Bed + 2 Bath, 2,662 Sq. Ft., 0.79 Acres
Stunning Mid-Century Modern home blends seamlessly into the
surrounding forest. Inside, the home has been extensively renovated
with period elements lovingly preserved.

THE OXLEY $2,498,000
1647 East Pender Street, Vancouver | Commercial Drive
5 Studio Loft Portfolio, approx 405 Sq. Ft. each
Easy investment income with these 5 urban style loft studios at The
Oxley – a boutique collection of meticulously designed contemporary
loft style homes at the foot of one of Vancouver’s most energetic
communities of Commercial Drive.

SOUTHLANDS ESTATE $18,800,000
7275 Carnarvon Street, Vancouver
4 BedMainHouse, 3 BedCaretakerHouse, 5 Stall Stables, 2.45 Acres
This exquisite estate comprises of over 7,700 sq. ft. main house, an
approximately 4,000 sq. ft. stable and over 1,500 sq. ft. caretaker’s
house all nestled on the property around featured ecologically
diverse, landscaped ponds and gardens.

HOUSE FOR SALE $1,589,000
6195 Arlington Street, Vancouver | Killarney
3 Bed + 2.5 Bath, 1,635 Sq. Ft., 50’ x 96.28’ Lot
Don’t miss this fantastic opportunity for an EXCELLENT Extra Wide 50’
x 96.28’ lot with lane access. Conveniently located on a quiet street,
close to schools, parks, community center, shops and restaurants.

THE HUDSON $935,000
#2501-610 Granville Street, Vancouver | Downtown
1 Bed + Den + Flex, 656 Sq. Ft.
Corner, upper level 1 Bedroom + Den + Flex offers panoramic City
views from almost every room. Unbeatable downtown location!

HOUSE FOR SALE $1,899,000
553 East 17th Avenue, Vancouver | Mount Pleasant
5 Bed + 3.5 Bathroom, 2,395 Sq Ft., 33’ x 121’ Lot
Very well loved “Vancouver Special” style in the highly desirable
Mount Pleasant neighbourhood, with easy walking distance to parks,
schools, transit, shops & cafes!

NEWWHYTECLIFFE HOME $3,799,000
6571 Marine Drive, West Vancouver
5 Bedroom +Den + Detached Studio, 3,939 Sq. Ft., 6,050 Sq. Ft. Lot
Brand new 2018 home in Whytecliffe – West Vancouver’s best kept
secret! Built to exacting standards and seamlessly incorporates
indoor and outdoor living.

CASCINA $3,799,000
1801-590 Nicola Street, Vancouver | Coal Harbour
2 Bed + 2 Bath, 1,461 Sq. Ft
Experience luxurious Waterfront living with the Seawall at your
doorstep! Beautifully appointed NW Corner facing 2 Bed + 2 Bath
+ Flex offers GORGEOUS UNOBSTRUCTED views of the water &
mountains from almost every room.

WOODWARDS W32 $689,000
1806-108 West Cordova Street, Vancouver | Gastown
1 Bedroom, 555 Sq. Ft.
Soak in the City, Water and Mountain views from the huge
balcony that spans the length of this gorgeous 1 Bedroom home!
Brand new paint and flooring!

KITS360 $949,000
532-1777 West 7th Avenue, Vancouver | Kitsilano
2 Bed + Den, 803 Sq. Ft.
Facing the inner courtyard, soak up GORGEOUS views of the
landscaping, mountains, English Bay from inside or from the
balcony of this exceptional home.

Discover the grandeur of Twin Cedars Estate. Over 0.55 Acres of fully gated
magnificent oceanfront property. Twin Cedars Estate is extremely rare & one of
West Vancouver’s finest trophy properties that allows for all usable land from
the road to the shoreline. Soak up spectacular 180 degree views of Bowen Island,
Lighthouse Park, UBC & beyond. Designed for the ultimate West Coast lifestyle; Take
off to world class skiing in Whistler Mountain only an hour away. Local golf courses,
Dundarave Village & Caulfeild Village only mins away. Enjoy the alluring possibilities
of waterfront living, the best the West Coast has to offer is key turn away.

6066 Blink Bonnie Road, West Vancouver
4 Bedrooms + Office, 3.5 Bathrooms,
4,658 Sq. Ft., 24,014, Sq. Ft. Lot

GLENEAGLES OCEANFRONT ESTATE $10,980,000

vera
aate

Congratulations to all fellow
President’s Club and Medallion Club members!

Medallion President’s Club Members

PREC*

PREC*

P

PREC*

Danny Chow
Salina Kai

Find out why they are so successful in selling or finding your home.

areamongst the
top 1% in the industry.
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MEDALL I ON CLUB

Housing was the dominant
issue in the 2018 provincial budget.

The provincial government re-
leased a 30-point housing strategy
aimed at reducing housing de-
mand, curbing tax fraud, building
affordable housing and increasing
security for renters.

The government also intro-
duced new taxes on real estate to
pay for their promises. These tax
measures include increasing prop-
erty taxes and property transfer
taxes on residential homes val-
ued above $3 million, expanding
the foreign buyer tax and imple-
menting a housing speculation tax.

“We welcome the provincial
government’s commitment to ad-
dress money-laundering concerns
and increase the supply of afford-
able, social and rental housing in
our province,” Jill Oudil, Real Es-
tate Board of Greater Vancouver
president, said. She added, how-
ever, that the association is con-
cerned about the taxmeasures that
were announced.

Affordable housing
The province is planning to in-

vest $6 billion in affordable hous-
ing to create 114,000 homes over
the next 10 years.

The budget also includes meas-
ures to enhance local government
capacity to build and retain afford-
able housing.

New rules will also require de-

velopers to collect and report com-
prehensive information about the
assignment of pre-sale condo pur-
chases, track beneficial ownership
information and collect additional
information to increase transpar-
ency and strengthen enforcement
in real estate.

Speculation tax
The province will implement

a new speculation tax on residen-
tial properties, targeting foreign
and domestic home owners who
don’t pay income tax in B.C. This
includes those who leave homes
vacant.

The tax will apply to the Metro
Vancouver, Fraser Valley, Capital
and Nanaimo Regional districts
and in themunicipalities of Kelow-
na andWest Kelowna.

In 2018, the tax rate will be $5
per $1,000 of assessed value. In
2019, the tax rate will rise to $20
per $1,000 of assessed value.

The province will administer
the tax and will collect data to en-
force it, including social insurance
numbers, household information
and worldwide income informa-
tion.

Foreign buyer tax
The foreign buyer tax increased

to 20 per cent from 15 per cent
and is extended to the Fraser Val-
ley, Capital, Nanaimo and Central
Okanagan regional districts.

Property Transfer Tax
The Property Transfer Tax on

residential properties above $3
million increased to five per cent
from three per cent.

Provincial school tax
Beginning in 2019, the prov-

incial school tax will increase on
most residential homes in excess
of $3million.

Database on pre-sale condo
assignments

The province will require de-
velopers to collect and report com-
prehensive information about the
assignment of pre-sale condo pur-
chases. This information will be
shared with federal and provincial
tax authorities to ensure taxes are
paid.

Online accommodation PST and
MRDT

Online accommodation plat-
forms are now permitted to collect
and remit the Provincial Sales Tax
and Municipal and Regional Dis-
trict Tax (Hotel RoomTax).

Property tax treatment for ALR
land

As part of the Agricultural Land
Reserve (ALR) review, the province
is examining residential land in
the ALR to ensure land is used for
farming.

Beneficial land ownership registry
The province will require addi-

tional information about benefi-
cial ownership on the PTT form.
Administered by the Land Title
and Survey Authority of British
Columbia, the information will be
publicly available and shared with
federal and provincial tax and law
enforcement authorities. The prov-
ince will introduce legislation to
require B.C. corporations to hold
accurate information on beneficial
owners in their own record offices
available to law enforcement, tax
and other authorities. This is in-
tended to better determine who
owns property in the province.

Task force on money laundering
and tax evasion

The province will work with the
federal government to formalize
a multi-agency working group on
tax evasion, money laundering and
housing.

Residential Tenancy Branch
The province also increased

funding to the Residential Ten-
ancy Branch to reduce wait time,
improve service and deal with
disputes more quickly. It also
strengthened the Residential Ten-
ancy Act and the penalties for
those who repeatedly break the
law.

The Bank of Canada (BOC)
raised its overnight interest rate
25 basis points to 1.25 per cent in
January, citing the growing econ-
omy and rising inflationary trends.

In anticipation of this increase,
the six major banks raised their
posted five-year, fixed-rate mort-
gage rates to 5.14 per cent from
4.99 per cent.

The B.C. Real Estate Associ-
ation’s Chief Economist Cameron
Muir believes this increase signals
a much tighter lending environ-
ment for home buyers and owners
in 2018.

“While the rate increase was
widely anticipated, it did come
earlier in the year than previously
expected and likely signals further
rate increases to come in 2018. Can-
adian mortgage rates have already
moved higher in anticipation of
Bank of Canada tightening, which
means a much tighter borrowing
environment in 2018, particularly
given newly implemented mort-
gage qualifying rules for low-ratio

buyers,”Muir said.
Since January 1, 2018, all home

buyers, even those who don’t re-
quire mortgage insurance, must
qualify for their mortgage at a
higher rate.

Under the new rules, the min-
imum qualifying rate for a mort-

gage is the greater of the Bank of
Canada’s five-year benchmark rate,
or the contractual mortgage rate
plus two per cent.

These rules also require lend-
ers to enhance their loan-to-value
(LTV) limits and restrict certain
lending arrangements designed to

circumvent LTV limits.
These changes apply to all fed-

erally regulated financial institu-
tions.

This is the seventh time since
2008 that the federal govern-
ment has tightened mortgage
requirements. Over this time,

the government reduced the
maximum length of a high-ratio
mortgage to 25 years from 40
years, increased the down pay-
ment required, and instituted a
mandatory stress test for low-
equity borrowers.

WhatB.C.’snewbudgetmeans
forVancouverrealestate

Rising interest ratesandnewmortgagerules
impactingbuyers’purchasingpower

Navigating
C ON T I N U E D F ROM E 1

Realtors also help buyers with
the multitude of other factors
that come into play with a pur-
chase. Depending on the situation,
those could include condominium
depreciation reports and special
assessments, home inspections and
land surveys, the age of a roof or
elevator, andmore.

“When I’m representing buyers,
I go to city hall to get the building
plan,” Moore says. “We can see if
there are any outstanding issues
and if the house was ever a grow-
op. We can find records of oil tanks
or oil-tank removals. That’s a de-
fect that people are sometimes not
aware of, but your Realtor will re-
search it.

“If a previous home owner con-
structed any unauthorized accom-
modation, the city could force you
to remove it,” he adds. “You can
find surprises. When you’re getting
guided through the process by a
Realtor, it helps take away risk.”

Realtors also have exclusive re-
sources to help buyers find a suit-
able home, including use of the
Multiple Listing Service (MLS®),
the most extensive real estate list-
ing database in Canada. While the
public has access to www.REAL-
TOR.ca (formerly mls.ca) to view
basic property information for any
MLS®-listed property in the coun-
try, only Realtors have access to
MLS® and the comprehensive in-
formation it contains.

The MLS® generates market
comparison reports, allowing Real-
tors to make up-to-the-minute as-
sessments of market conditions
within specific communities.

The real estate profession is one
of the most highly regulated in the
country. The Real Estate Council
of B.C. is a regulatory agency es-
tablished by the provincial gov-
ernment to protect consumers
through the licensing of all individ-
uals who practise real estate in the
province.

As members of their local real
estate board, Realtors are also re-
quired to adhere to the Canadian
Real Estate Association’s Realtor
Code and Standards of Business
Practice.

For f irs t - t ime home buy-
ers , having a Realtor walk
you through the steps of the
home-buying process in an ever-
changing market is invaluable.
To find one, ask for referrals from
friends and family or even go for
coffee with a potential Realtor to
see they seem like a good fit.

“You need to feel comfortable
with them,” Oudil says. “If you’ve
established an area you wish to
purchase in, make sure you have
a Realtor who’s knowledgeable in
that area.

“Realtors love helping people,”
she adds. “It’s wonderful to be
able to guide someone through
this process and see the excite-
ment on their faces when they’re
successful.”

REALTOR® and the MLS® are
registered trademarks owned by
the Canadian Real Estate Associ-
ation.

THIS STORYWAS CREATED BY CONTENT
WORKS, POSTMEDIA’S COMMERCIAL CON-
TENT DIVISION, ON BEHALF OF THE REAL
ESTATE BOARDOFGREATERVANCOUVER.

GETTY IMAGES

1. Mortgage terms before rate increase assumes: 75 per cent loan, 25 per centdown payment, 25-yearamortization; interest rate: 4.99 per cent.
2. Mortgage terms after rate increase assumes: 75 per cent loan, 25 per cent down payment, 25-year amortization; interest rate: 5.14 per cent.

1. 2.



The Legend in Real Estate

604.644.3700
lionel@lionellorence.com
www.lionellorence.com

RE/MAX Lionel Lorence Realty, 1453 Bellevue Ave., West Vancouver

‘Lionel Lorence is the
only REALTOR® to
achieve the recognized
sales achievement
award for theMLS®
Medallion Club of the
Real Estate Board of
Greater Vancouver for
50 consecutive years’.

CongratulationsCongratulations
Lionel LorenceLionel Lorence
for 50 years!for 50 years!

AnAn
OutstandingOutstanding
Achievement!Achievement!

Let Lionel share his legendary service and experience with you…

VAN01276074_1_1

E5V A N C O U V E R S U NFR IDAY , MARCH 16 , 20 1 8



RANDAL CHENG
PERSONAL REAL ESTATE CORPORATION

& JASON FAN
Medallion Club Team
604-889-3113 | 604-723-5482

STONEHOUSE TEAM
PERSONAL REAL ESTATE CORPORATION

Medallion Club Team
604-255-7575

YOUR HOME TEAM
Medallion Club Team
604-808-HOME (4663)

TO OVER 140 MEDALLION QUALIFIERS AT SUTTON GROUP - WEST COAST REALTY! ***

Thank you to our clients and customers for working with us in 2017 and allowing us to reach
these truly impressive results. As a strong team, we consistently sell more properties and more
dollar volume than any other Real Estate Brokerage in Metro Vancouver!**

We look forward to working with you in 2018!

Congratulations!

BLAINE BAILEY
4 Years Medallion Club
604-855-2964

DARRYL BALKAU
PERSONAL REAL ESTATE CORPORATION

Medallion Club
604-720-7472

RENE BRASSARD
18 Years Medallion Club
604-504-RENE (7363)

ALYSSA DOTSON
3 Years Medallion Club
604-418-2588

CATHERINE ELLIOTT
Medallion Club
604-787-9322

JEFF GREENHALGH
13 Years Medallion Club
604-855-6450

ANDY LEA
PERSONAL REAL ESTATE CORPORATION

Emerald Master Medallion
604-328-8882

MICHELLE PERREAULT
PERSONAL REAL ESTATE CORPORATION

Medallion Club
604-728-2817

MEDALLION CLUB TOP 10%
OF REALTORS® IN FRASER VALLEY

** This representation is based on total MLS residential dollar volume and units sold by brokerage in whole or in part based on 2017 data generated by the Chilliwack & District Real Estate
Board, Fraser Valley Real Estate Board or Real Estate Board of Greater Vancouver, which assume no responsibility for its accuracy. | *** Based on comparison of individual Medallion agents, by
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MEDALLION
TEAMS
OF REALTORS® IN
GREATER VANCOUVER
& THE FRASER VALLEY VIVIAN LI PERSONAL REAL ESTATE CORPORATION

& PETER SAITO PERSONAL REAL ESTATE CORPORATION

Medallion Club Team
604-220-8838

DAN SANDHU
PERSONAL REAL ESTATE CORPORATION

& NEHA KWATRA
Medallion Club Team
604-837-6385

BRYAN BOYCE
PERSONAL REAL ESTATE CORPORATION

& JESSICA NI
PERSONAL REAL ESTATE CORPORATION

Medallion Club Team
604-538-8888

JACK TSAI
PERSONAL REAL ESTATE CORPORATION

& CHERRY YEUNG
PERSONAL REAL ESTATE CORPORATION

Medallion Club Team
778-926-4988 / 604-338-9966

JENNIFER SALE PREC*
PERSONAL REAL ESTATE CORPORATION

President’s Club
604-723-3525

GEOFF JARMAN
PERSONAL REAL ESTATE CORPORATION

23 Year Medallion Club
President’s Club
604-313-7280

CANDICE DYER
PERSONAL REAL ESTATE CORPORATION

Medallion Club
President’s Club
604-306-8911

EMMIE TONG
PERSONAL REAL ESTATE CORPORATION

6 Years Medallion Club
2 Years President Club
778-899-8877

MAX CHIU
PERSONAL REAL ESTATE CORPORATION

5 Years Medallion Club
President’s Club
604-649-3188

JON PEZZENTE PREC*
PERSONAL REAL ESTATE CORPORATION

Medallion Club
President’s Club
604-785-7653

PRESIDENT’S
CLUB TOP 1%
OF REALTORS® IN
GREATER VANCOUVER

SUTTONWESTCOAST.COM
VAN01275779_1_1
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100%
Canadian

** This representation is based on total MLS residential dollar volume and units sold by brokerage in whole or in part based on 2017 data generated by the Chilliwack & District Real Estate
Board, Fraser Valley Real Estate Board or Real Estate Board of Greater Vancouver, which assume no responsibility for its accuracy. | *** Based on comparison of individual Medallion agents, by
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Home of the “most medallions!”***

MEDALLION CLUB TOP 10%
OF REALTORS® IN VANCOUVER

MOHAMED ABDULLA
28 Year Medallion Club
604-551-6672

AHMAD K AMINZAI
1 Year Medallion Club
604-764-8880

KANE CHENG
PERSONAL REAL ESTATE CORPORATION

4 Years Medallion Club
778-855-8450

HERB JOHNSTONE
PERSONAL REAL ESTATE CORPORATION

20 Years Life Member
Medallion Club
604-244-2837

MARCO PONTILLO
PERSONAL REAL ESTATE CORPORATION

Medallion Club
604-551-8986

ANDREA THIESSEN
Medallion Club
778-987-3373

MICHAEL XU
PERSONAL REAL ESTATE CORPORATION

Medallion Club
778-987-3373

SIMON LU
4 Years Medallion Club
778-688-6838

SUKI BAHI
PERSONAL REAL ESTATE CORPORATION

Gold Master
10 Years Medallion Club
604-219-9523

VERA COSOVAN
9 Years Medallion Club
604-808-2405

KRIS KERELUK
PERSONAL REAL ESTATE CORPORATION

2 Years Medallion Club
778-288-4481

LYNE T T E ROB I N SON
14 Years Medallion Club
604-740-6030

LIANA C YAP
PERSONAL REAL ESTATE CORPORATION

8 Years Medallion Club
Master
604-729-2126

JOHN LY
PERSONAL REAL ESTATE CORPORATION

8 Years Medallion Club
604-723-1767

ONKAR BHATTI
2 Years Medallion Club
604-540-1234

KARIN DAVIDSON
Medallion Club
604-999-1731

JUDY KILLEEN
PERSONAL REAL ESTATE CORPORATION

21 Years Life Member
Medallion Club
604-833-8044

SERGE S SANGHA
8 Years Medallion Club
604-306-1666

CHRIS TOWNSEND
PERSONAL REAL ESTATE CORPORATION

10 Years Medallion Club
604-306-4495

RICHARD YU
PERSONAL REAL ESTATE CORPORATION

4 Years Medallion Club
604-862-7268

MOE MAHBOUBI
1 Year Life Member
778-895-2511

STACEY BUCHHORN
2 Years Medallion Club
604-760-4797

KARIM DHANJI
21 Year Medallion Club
604-780-8316

MANPREET LADHAR
Medallion Club
604-322-3000

HEINER SCHEIDACKER
6 Years Medallion Club
604-618-6600

STEVE TRIANTAFILLOU
PERSONAL REAL ESTATE CORPORATION

10 Years Medallion Club
604-779-8590

FRED ZHANG
PERSONAL REAL ESTATE CORPORATION

6 Years Medallion Club
778-237-2577

ROSS MCGAW
Medallion Club
604-902-5166

STEPHEN BURKE
29 Years Medallion Club
604-551-4190

GARY DHILLON
Medallion Club
604-837-6385

CASS LAO
PERSONAL REAL ESTATE CORPORATION

1 Year Medallion Club
604-715-6823

MUKHTIAR SIAN
11 Years Medallion Club
Gold Master
604-760-6024

NAOMI WANG
PERSONAL REAL ESTATE CORPORATION

2 Years Medallion Club
778-833-1688

DANIEL ZHOU
Medallion Club
604-561-3030

RITA NAGY
2 Years Medallion Club
604-307-2049

NEIL CHAHAL
PERSONAL REAL ESTATE CORPORATION

2 Years Medallion Club
778-999-7499

RIMPY HOTHI
PERSONAL REAL ESTATE CORPORATION

Medallion Club
604-322-3000

JAMIE LEE
PERSONAL REAL ESTATE CORPORATION

2 Years Medallion Club
604-780-0055

DAN STEFAN
PERSONAL REAL ESTATE CORPORATION

18 Years Medallion Club
Diamond Master
604-765-0737

PIETRO NARDONE
PERSONAL REAL ESTATE CORPORATION

17 Years Medallion Club
604-767-0490

JOE CHAN
20 Years Medallion Club
604-830-0388

MARLA JENSEN
PERSONAL REAL ESTATE CORPORATION

Medallion Club
604-741-4225

RENA LIANG
PERSONAL REAL ESTATE CORPORATION

9 Years Medallion Club
604-306-7089

HENRIETTA TAN
PERSONAL REAL ESTATE CORPORATION

Medallion Club
604-805-4094

GENE WATT
8 Years Medallion Club
778-668-7253

ALEX PEDNEAULT
PERSONAL REAL ESTATE CORPORATION

3 Years Medallion Club
604-562-6925

SUE CHEN
PERSONAL REAL ESTATE CORPORATION

2 Year Medallion Club
778-862-2279

JASON (JI HO) KIM
PERSONAL REAL ESTATE CORPORATION

3 Years Medallion Club
604-377-0554

VERISLAV PERIC
PERSONAL REAL ESTATE CORPORATION

1 Year Medallion Club
604-779-7145

STEVEN LIN
1 Year Medallion Club
778-874-4071

ROLAND TECSON
19 Years Medallion Club
604-808-5928

JENNY XU
PERSONAL REAL ESTATE CORPORATION

Medallion Club
604-760-3339

SUTTONWESTCOAST.COM
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The B.C. Real Estate Associ-
ation (BCREA) Commercial Lead-
ing Indicator (CLI) increased for a
fourth consecutive year, rising 0.4
points in the fourth quarter of 2017
to 135.7.

That increase represents a 0.3
per cent rise over the second quar-
ter and a 6.7 per cent increase from
one year ago. The fourth quarter
saw continued strong economic
activity throughout the province,
with notable increases in retail and
manufacturing sales.

Those gains, along with a surge
in Real Estate Investment Trust
prices toward the end of 2017,
helped to offset a downturn in em-
ployment growth over the fourth
quarter.

“We expect growth in the B.C.
economy will not reach the heights
of the past four years in 2018, but
will be strong enough to keep the
economic environment for com-
mercial real estate supportive of
growth in investment, leasing and
other commercial real estate,” said
Brendon Ogmundson, an econo-
mist at BCREA.

The economic activity compon-
ent of the CLI continues to be the
primary driver of growth in the in-
dex.

The fourth quarter saw broad-
based gains including 3.2 per cent
quarterly growth in manufactur-
ing sales. The index has also been
buoyed by the strongest annual
retail sales growth in over two dec-
ades.

Employment growth in the prov-
incial economy registered 3.7 per
cent in 2017 with key commercial
real estate sectors posting strong
contributions to that growth. How-
ever, job growth slowed in the
fourth quarter with the CLI office
employment measure falling by
about 100 jobs, while manufactur-
ing payrolls contracted by 5,600
jobs.

Despite a tightening credit en-
vironment and rising interest
rates, the CLI’s financial compon-
ent managed to eke out a small in-
crease in the fourth quarter.

That increase was the result of
a late surge in REITs that more
than offset widening short-term

credit spreads.
Variation in the Commercial

Leading Indicator can be broken
out into three distinct components:

The economic activity compon-
ent of the CLI follows the overall
trend in B.C.’s economy and reflects
changes in economic variables
shown to lead commercial real es-
tate activity.

The employment component
reflects changes in the commer-
cial real estate environment
due to changes in the overall

business cycle.
The financial component acts as

an early-warning indicator from fi-
nancial markets that could signal
turning points in the commercial
real estatemarket.

Q4 HIGHLIGHTS

Economic activity
Retail sales rose 1.4 per cent on

a quarterly basis in the third quar-
ter, and were up 10.4 per cent com-
pared to the fourth quarter of 2016.

Wholesale trade fell 1.3 per cent on
a quarterly basis, but was up 2.3
per cent year-over-year. The manu-
facturing sector posted a third con-
secutive quarterly increase, rising
3.2 per cent in the fourth quarter.

Employment
The CLI measure of office em-

ployment was essentially flat in
the fourth quarter, albeit down
by about 100 jobs. Hiring was also
down in the B.C. manufacturing
sector with employment falling

by 5,600 jobs, coming off a 10-year
high set in the third quarter.

Financial
After two straight quarterly de-

clines, the benchmark index for
Canadian REITs finished the fourth
quarter up 4.4 per cent. Short-
term credit spreads widened for
a second straight quarter and are
now at their highest level since
2009, reflecting tighter short-term
borrowing conditions.

Housing affordability is funda-
mentally linked to the relation-
ship between the housing stock
and market demand. Strong
economic growth has created
rising labour demand and con-
sumer confidence side effects,
while net migration and a wave
of millennials entering their
household-forming years have
rounded out a “perfect storm” of
demand-side momentum.

In turn, the supply of resale
homes on the market in Metro
Vancouver has plunged to decade
lows. This has led to continuing
upward pressure on home prices,
because elevated consumer de-
mand hasn’t been matched by an
equivalent increase in supply.

It’s more difficult for home
builders to meet demand in a
timely way, as the emphasis on

higher-density communities
lengthens the period between
project conception and comple-
tion. This lag effect has exacer-
bated short-term market imbal-
ances and even caused some in
the media to question the effi-
cacy of long-established market
theory.

The inventory of newly built
multi-family homes that are
complete and unoccupied has
declined markedly over the past
three years, and has trended at
just 500 units this year.

Home builders have taken no-
tice: multi-family housing starts
in Metro Vancouver have surged,
up 40 per cent to 22,700 units in
2016, and 55 per cent above the
10-year average.

There were 19,700 mult i -
family starts in 2017 and a fur-

ther 19,000 units are forecast
for 2018. All of this construction
activity has created a record level
of homes under construction,
with about 35,000 multi-family
units now in development.

Using data on the average time
between housing starts and com-
pletions from Canada Mortgage
and Housing Corporation (CM-
HC), we can estimate when the
surge in multi-family construc-
tion will turn into ready-to-oc-
cupy homes. According CMHC,
it takes more than 20 months
for an apartment project to pro-
ceed from start to completion in
Metro Vancouver.

This varies from a high of 35.7
months in Downtown Vancouver
to a low of 12.5 months in Sur-
rey. (Keep in mind that CMHC
records a multi-family project

as a housing start only after the
underground parking struc-
ture is complete, so the time be-
tween issuing a building permit
and project completion is much
longer). According to B.C. Re-
al Estate Association estimates,
multi-family home completions
will increase 50 per cent above
trend levels, rising from less
than 4,000 units per quarter
in 2016 to approximately 6,000
units through the third quarter
of 2018.

While most of these units are
already pre-sold, these multi-
family completions can add to
the overall supply of housing
through several other channels:

• Households in Metro Van-
couver transferring from the
rental market into home owner-
ship free up rental supply.

• Households in Metro Van-
couver moving from existing
ownership bolster supply when
they list their homes for sale.

• Investors intending to earn
rental income create additional
rental supply.

• The aggregate increase in
the housing stock can also help
dilute the impact of migrants,
non-income seeking investors
and first-time buyers/renters on
the cost of housing.

This surge in multi-family
completions isn’t the only solu-
tion for housing affordability
in Metro Vancouver. However,
a marked increase in aggregate
supply can move the needle to-
ward market balance and help
slow the pace of housing price/
rent growth in the region.

COMMERCIALLEADINGINDICATOR
SIGNALSGROWTHINTHE

COMMERCIALREALESTATEMARKET

Newhomecompletionssurging inMetroVancouver

GETTY IMAGES

Each office independently owned & operated.

604.518.0573 | dmoscrip@moscrip.net
www.diannemoscrip.net

Helping you build a secure future

Thank you to my clients, family, and friends
for making 2017 an outstanding award

winning year!

President’s club for 2017—top 1% of all
Greater Vancouver REALTORS®

#2 in my RE/MAX Advantage office for 2017
out of 50 high profile REALTORS®.

Medallion Club Member since 2007

Platinum Award 2007, 2011, 2015, 2016, 2017

New Westminster Specialist

Macdonald Realty Ltd.

P: 604.448.2263
E: KARLEYRICE@SHAW.CA W: KARLEYRICE.COM

KARLEY RICE
Personal Real Estate Corporation

Thanks to my
family, friends,
and clients for
making 2017
another award
winning year.

Gold Master
10 years

LIVE • WORK • PLAY • INVEST

JOEL O’REILLY
Personal Real Estate Corporation

604.741.1837

DENISE BRYNELSEN
Personal Real Estate Corporation

604.740.1219

Based on highest dollar volume residential detached sales,
2010, 2011, 2012, 2013, 2014, 2015, 2016 & 2017 on the
Real Estate Board of Greater Vancouver MLS® system.

IN SALES ON THE
SUNSHINE COAST

#1

www.brynelsenoreilly.com
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Dogs are a member of your
family, so it’s important to keep
them in mind when you’re looking
for a home.

According to the BCSPCA, 20 per
cent of the animals surrendered
wound up in their care for hous-
ing-related reasons.

Can stratas restrict pet
ownership?

Under the Strata Property Act

and Regulation, strata corpora-
tions can restrict owners and ten-
ants from keeping pets or certain
kinds of pets through the bylaws
of the strata corporation. This in-
cludes your four-legged family
member.

Most stratas have some kind
of restriction on pet owner-
ship. The Strata Property Act’s
guidelines suggest an owner,
tenant, or occupant must not

keep any pets other than:
• a reasonable number of fish

or other small aquarium ani-
mals;

• a reasonable number of
small cagedmammals;

• up to two caged birds; and
• one dog or one cat.

This guideline is what most
stratas use in their bylaws. How-
ever, many stratas restrict certain
types of pets, the size of the pet, or

even ban pets altogether.

Are there exemptions?
If an owner, tenant, or occupant

depends upon a service animal
due to a disability, they’re allowed
by law to have that animal live
with them.

What do I do if I have a dog and am
looking for a home?

If you have a furry family mem-

ber, make sure your Realtor knows.
They can be an invaluable source of
information and will help you find
a home that can accommodate you
and your pet.

Don’t let your pet be one of the
20 per cent. Realtors can help
you find and understand your
potential new home’s strata rules
so you’re not stuck buying into
a building that may not allow
them.

Before you jump into the re-
al estate market, it’s important
to educate yourself. There’s a
wealth of information avail -
able online to help you make
informed decisions, whether
you’re looking to buy or sell.

You can find a Realtor, find
a property and connect all the
dots in between.

Remember, housing market
information originating from
the Multiple Listing Service®
(MLS®) is the most reliable,
reputable and comprehensive
data available to hopeful home
buyers and sellers.

Here’s a rundown of the key
real estate websites you should
visit:

www.realtor.ca
This is the most popular and

comprehensive real estate list-
ing website in Canada. Each
month, over six million unique
visitors go to www.realtor.ca
(or use their mobile app) for
more than 20 million sessions.
The home listing information
on www.rea l to r. ca s t reams
from the MLS® but doesn’ t
contain the full collection of
information on the sys tem.
Over 100,000 Realtors across
the country provide this ser-
vice to help market properties.

At any given time, there are
approximately 320,000 active
Canadian listings on the web-

site, worth an estimated $140
billion.

Search the s i t e today to
learn what ’s for sale in your
neighbourhood.

www.rebgv.org
The Real Estate Board of Greater

Vancouver’s (REBGV) website of-
fers a wide array of housing market

information. You’ll find everything
from detailed MLS® statistics and
monthly video market updates, to
details about government initia-
tives for buyers, sellers and owners.
In 2017 nearly 350,000 people vis-
ited www.rebgv.org at least once
during the year. The most popular
sections of the website are con-
sistently related to home prices,
other housing market information
and cost savings programs.

The REBGV is also active on
social media sites like Facebook
(www.facebook.com/rebgv) and
Twitter (www.twitter.com/reb-
gv). These feeds are updated with
a blend of information from the
REBGV, other real estate industry
sources and news publications.

www.realtylink.org
This is another great resource

for home listing information
across the province. It has a
wide range of in-depth, walk-
through-style information, in-
cluding a tool to find a Realtor
working in your community.

www.recbc.ca
The Real Estate Council of

British Columbia is the licensing
body for Realtors in B.C. Their
website contains valuable con-
sumer protection information,
as well as information on how to
become licensed to buy and sell
real estate in the province.

Realtors stand for account-
ability and service. If you ever
believe a Realtor didn’t meet
their professional responsibil-
ities, this site will walk you
through how to file a complaint.

Yearof theDog:Livingwithpets inastrata

Helpful real estate
websites you
should visit

GETTY IMAGES

Congratulations!
David Peerless, Kevin Skipworth, Tony Ioannou and the team at Dexter Associates Realty

wish to congratulate this year’s Medallion Club Members for their incredible efforts to attain
this level of achievement in the Real Estate Industry. Well Done!

Individuals Carole Lieberman & Luana Robertson Ruthie Shugarman & Paige Kraft

Kuo Chang (Derek) Sun Team Uptown Vancouver Team

www.dexterrealty.com
KERRISDALE 604.263.1144 • YALETOWN 604.689.8226

Alix Brown
Medallion Club

Life Member 29 Years

Marilou Appleby
Personal Real Estate Corporation

Medallion Club 2017

David L. Young
Medallion Club 2017

Kuo Chang
(Derek) Sun

Team Leader
Master Medallion Club Member

Medallion Club 9 Years

Newell Cotton
Medallion Club
Team Member

2010-2015, 2017

Tyler E. Peerless
Medallion Club
Team Member

2013-2015, 2017

Mike Roque
Medallion Club
Team Member

2017

Chris Spotzl
Personal Real Estate Corporation

Team Leader
Master Medallion Club Member

Medallion Club 6 Years

Marcus Maia
Personal Real Estate Corporation
Medallion Club Team Member

2015, 2016 & 2017

Martin Ramond
Personal Real Estate Corporation
Medallion Club Team Member

2015, 2016 & 2017

Carole Lieberman
Personal Real Estate Corporation

Team Leader
Medallion Club Life Member
Medallion Club 25 Years

Luana Robertson
Personal Real Estate Corporation

Medallion Club
Team Member

2017

Ruthie M. Shugarman
Team Leader

Medallion Club Member
2015, 2016 & 2017

Paige Kraft
Medallion Club
Team Member

2015, 2016 & 2017

VAN01275883_1_1
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More than 36,000 Lower Mainland
residents received blankets and
warm clothing this winter thanks to
donations collected during the 23rd
annual Realtors Care Blanket Drive.

LastNovember,more than 100 real
estate offices servedasdrop-off loca-
tions for donations.Realtor volunteers
thencollected,sortedanddelivered
thedonations to local charities.

“Thesedonationswill once againhelp
charitable organizations across the
LowerMainlandbolster their supply
ofwarmclothing for thosemost
in need,”saidJill Oudil,Real Estate
BoardofGreaterVancouver president.
“We’re thankful for the thousandsof
peoplewho respondedgenerously to
our campaignand to thehundredsof
Realtor volunteerswhocollectedand
distributed thedonations.”

All donations remain in the com-
munity in which they were collected.
More than 70 Lower Mainland chari-
ties received donations from the
Blanket Drive this year.

“Awarmblanket canmean theworld
to someonewho is suffering in the
cold,”said DerekWeiss,UnionGospel
Mission spokesperson.“Year after
year, the Blanket Drivemakes an
immediate difference in the lives of
people who need our help themost.”

The Realtors Care Blanket Drive is
a partnership between the Realtors
of the Real Estate Board of Greater
Vancouver, the Fraser Valley Real
Estate Board and the Chilliwack and
District Real Estate Board and their
communities.

The program is the largest and
longest running blanket drive in B.C.
Since it began in 1994, it has helped
more than 340,000 people in our
communities keep warm and dry
during the winter months.

ROBIN BRUNET
P O S TM E D I A C O N T E N T WO R K S

Arguably, no other profession-
al group has a firmer grip on the
pulse of communities than Real-
tors. Their job is, after all, to find
homes for clients, a service that
requires deep knowledge about the
health and needs of their neigh-
bourhoods.

Realtors are often on the front
lines of charitable activity. Since it
began tracking its members’ con-
tributions in 2007, the Real Estate
Board of Greater Vancouver (REB-
GV) has identified $43.4 million*
in charitable giving. REBGV is the
professional organization repre-
senting more than 14,000 Realtors
inMetro Vancouver.

Last year, member contributions
amounted to$2.2million, a figure that
only tells part of the charitable story,
saysJillOudil,REBGVpresident.

These donations were accom-
panied by countless volunteer
hours to a wide range of causes,
including the Ride to Conquer

Cancer, the Children’s Miracle
Network, the Richmond Hospital
Foundation, Backpack Buddies and
more.

Oudil says: “Our members are
community builders. To be suc-
cessful in real estate, you need to
know your community. That means
getting involved and helping out
where you can. That’s what Real-
tors do. It’s innate to many of us in
the profession.”

On occasion, Realtor contribu-
tions can be spectacular. In 2012,
long-time REBGVmemberWilliam
P.J. McCarthy made the single-lar-
gest charitable bequest to a sole
beneficiary in B.C.’s history: $21.4
million to the BC Cancer Founda-
tion via the Jambor-McCarthy Leg-
acy Fund.

Other initiatives are more grass-
roots. Each November, the Realtors
Care Blanket Drive collects clothes
and blankets for the working poor
and homeless.

“Originally, Realtors collected
and donated excess items from cli-
ents moving from one location to

another,” Oudil says. “Today, that
process is facilitated by volunteers
at over 100 drop-off locations at
real estate offices across the Lower
Mainland.”

The program is the largest and
longest running blanket drive in
B.C. Since it began in 1994, it has
helped more than 340,000 people
in our communities. Charitable or-
ganizations across the LowerMain-
land rely on the Blanket Drive to
help them keep people warm and
dry during the wintermonths.

The fact that Realtors spend
much of their working days within
the communities they serve has al-
so proven beneficial to making the
LowerMainland a little safer.

The Realty Watch program is a
partnership between local police
departments, the RCMP and more
than 17,000 Realtors across the
region. In emergency situations,
Realtors respond to police requests
to search for missing or abducted
persons.

In July 2016, Port Coquitlam
Realtor Risa Bassetto was integral

to finding amissing person.
She checked her Realty Watch

fan-out, requested by police and
sent by REBGV, and discovered it
was a Vancouver resident who’d
been reportedmissing.

“Risa was instrumental in find-
ing this elderly person,” says Van-
couver Police Department Detec-
tive Const. Raymond Payette.

As REBGV members continue
making their communities strong-
er and safer, Oudil reflects on their
efforts.

“The volunteering spirit within
our Realtor community is wide-
spread. In fact, it would be difficult
to find a local charitable event, a
parent advisory committee, a youth
sports team or other volunteer
group that doesn’t have a Realtor
involved. Giving back is second
nature to our members and I don’t
think they realize how powerful a
force they are across our commun-
ities.”

* This total includes an REBGV
member’s one-time donation of
$21.4million.

REALTORS CARE
BLANKET DRIVE
PROVIDES WARMTH
TO 36 ,000 PEOPLE
IN NEED THIS
WINTER

THIS STORYWAS CREATED BYCONTENTWORKS, POSTMEDIA’S COMMERCIALCONTENTDIVISION,ON BEHALFOFTHE REALESTATE BOARDOFGREATERVANCOUVER.

SPONSORED BY THE REA L ESTAT E BOARD OF GREAT ER VANCOUVER

ThemanywaysRealtorsstrengthen
communitiesacrossourregion

Honesty, integrity, and commitment to our Buyers and Sellers is how we
have been successful in our business. As any person would conduct their
research and due diligence when hiring an employee, we would expect
you to do the same with a Realtor and the Brokerage when representing
your best interests. Call us today for your Real Estate needs!

Wewould like to thank our clients and colleagues formaking
2017 a successful year and look forward to an even better 2018!

WESTBURN REALTY
604-437-1123

PROUDLY SERVING GREATER VANCOUVER SINCE 1985
WESTBURN.COM

WESTBURN REALTY14 years
Member since 2001

TinaMak PREC
CB President’s Circle

#1 in Office - Units - Individual

Kevin Perra
Medallion Member
CB President’s Circle

Perra Realty

Kim Cheng
Medallion Member
CB President’s Circle

Robyn Lau PREC
Medallion Member
CB President’s Circle

#1 in Office - Individual

This will be my 10th
year receiving The

Medallion Club Award.
I am honored
and thankful
to my loyal
clients, family
and fellow
Realtors for
your continued
support in
helping me grow
my business.

- Dee

604-831-3215 dhnatko@remax.net
www.homesforsalevancouverbc.com

DEE HNATKO

RE/MAX Sabre Realty Group
#102-2748 Lougheed Hwy,.
Port Coquitlam, B.C.
604-942-0606

RE/MAX Hall of Fame
Medallion Club Member
RE/MAX 100% Club
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The MLS® trademarks and the associated logos are owned by The Canadian Real Estate Association (CREA) and identify the quality of services provided by real estate professionals who
are members of CREA. The trademarks REALTOR®, REALTORS® and the REALTOR® logo are controlled by CREA and identify real estate professionals who are members of CREA.

REALTORS®

Real estate agents, only betteR.
Not all real estate agents are REALTOR® agents. With the support
of a 100,000 member network, responsibility for following a strict
REALTOR® Code of Ethics, and exclusive access to Boards’ MLS®

Systems, REALTOR® agents have more to offer. Look for the seal.

Commercial real estate sales activ-
ity in the Lower Mainland declined
from the record highs of one year ago
andremainedabove the region’s long-
termhistorical salesaverage in2017.

There were 2,591 commercial
real estate sales in the Lower Main-
land in 2017, a 10.4 per cent de-
crease from the record 2,891 sales
in 2016, according to data from
Commercial Edge, a commercial
real estate system operated by the
Real Estate Board of Greater Van-
couver (REBGV).

Commercial real estate sales in
2017 were 11.1 per cent above the re-
gion’s five-year sales average.

The total dollar value of com-
mercial real estate sales in the Low-
er Mainland was $15.733 billion in
2017, a 14.5 per cent increase from
$13.746 billion in 2016.

“While commercial sales de-
clined from the record pace of
2016, the total dollar value of the
activity continued to rise,” said
Jill Oudil, REBGV president. “The
strong economic and employment
growth in our province last year
helped drive our commercial real
estatemarket in 2017.”

Here’s the activity by category:

Land
There were 1,061 commercial

land sales in 2017, which is an 11.3
per cent decrease from the 1,196
land sales in 2016. The dollar value
of land sales was $8.708 billion in
2017, a 15.5 percent increase from
$7.537 billion in 2016.

Office and Retail
There were 888 office and re-

tail sales in the Lower Mainland
in 2017, which is down 3.8 per cent
from the 923 sales in 2016. The dol-
lar value of office and retail sales
was $4.464 billion in 2017, a 15 per
cent increase from $3.883 billion in
2016.

Industrial
There were 527 industrial land

sales in the LowerMainland in 2017,
which is down 15.8 per cent from
the 626 sales in 2016. The dollar
value of industrial sales was $1.238
billion in 2017, a three per cent in-
crease from$1.202 billion in 2016.

Multi-Family
There were 115 multi-family land

sales in the Lower Mainland in
2017, which is down 21.2 per cent
over the 146 sales in 2016. The dol-
lar value of multi-family sales was
$1.324 billion in 2017, a 17.8 per
cent increase from $1.124 billion in
2016.

Commercial realestatesalesdown,valuesupin2017
MEDALL I ON CLUB
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Metro Vancouver home sales
dipped below the long-term his-
torical average in February.

The Real Estate Board of Great-
er Vancouver (REBGV) reports
that residential property sales in
the region totalled 2,207 in Febru-
ary 2018, a nine per cent decrease
from the 2,424 sales recorded in
February 2017, and a 21.4 per cent
increase compared to January
2018 when 1,818 homes sold.

Last month’s sales were 14.4 per
cent below the 10-year February
sales average. By property type,
detached sales were down 39.4
per cent over the same period, at-
tached sales were down 6.8 per
cent, and apartment sales were 5.5
per cent above the 10-year Febru-
ary average.

“Rising interest rates and strict-
er mortgage requirements have
reduced home buyers’ purchas-
ing power, particularly for those
at the entry level of our market,”
Jill Oudil, REBGV president said.
“Even still, the supply of apart-
ment and townhome properties
for sale today is unable to meet de-
mand. On the other hand, our de-
tached home market is beginning
to enter buyers’ market territory.”

There were 4,223 detached,
attached and apartment prop-
erties newly listed for sale on the
Multiple Listing Service® (MLS®)
in Metro Vancouver in February
2018. This represents a 15.2 per
cent increase compared to the
3,666 homes listed in February
2017 and an 11.2 per cent increase
compared to January 2018 when
3,796 homes were listed.

The total number of homes
currently listed for sale on the
MLS system in Metro Vancouver
is 7,822, a three per cent increase
compared to February 2017 (7,594)
and a 12.6 per cent increase com-
pared to January 2018 (6,947).

“The spring is traditionally
the busiest time for home buyers
and sellers in our market. We’ ll
wait to see how they react to the
taxes and other policy measures

that our provincial and federal
governments have introduced so
far this year,” Oudil said. “To help
you navigate these changes in
today’s housing market, it’s im-
portant to work with your local
Realtor.”

For all property types, the sales-
to-active listings ratio for Febru-
ary 2018 is 28.2 per cent. By prop-
erty type, the ratio is 13 per cent
for detached homes, 37.6 per cent
for townhomes, and 59.7 per cent
for condominiums.

Generally, analysts say that
downward pressure on home
prices occurs when the ratio dips
below the 12 per cent mark for
a sustained period, while home
prices often experience upward
pressure when it surpasses 20 per
cent over several months.

The MLS® Home Price Index
composite benchmark price for
all residential properties in Metro
Vancouver is currently $1,071,800.
This represents a 16.9 per cent in-
crease over February 2017 and a
1.4 per cent increase compared to
January 2018.

Sales of detached properties in
February 2018 reached621, a 16.6 per
cent decrease from the 745 detached
sales recorded in February 2017. The
benchmark price for detached prop-
erties is $1,602,000. This represents
an 8.2 per cent increase from Febru-
ary 2017 and is virtually unchanged
fromJanuary2018.

Sales of apartment properties
reached 1,185 in February 2018, a
7.1 per cent decrease compared to
the 1,275 sales in February 2017.
The benchmark price of an apart-

ment property is $682,800. This
represents a 27.2 per cent increase
from February 2017 and a 2.6 per
cent increase compared to Janu-
ary 2018.

Attached property sales in Feb-
ruary 2018 totalled 401, a 0.7 per
cent decrease compared to the 404
sales in February 2017. The bench-
mark price of an attached unit is
$819,200. This represents an 18.1
per cent increase from February
2017 and a 1.9 per cent increase
compared to January 2018.

The areas covered by the Real
Estate Board of Greater Vancouver
include: Whistler, Sunshine Coast,
Squamish, West Vancouver, North
Vancouver, Vancouver, Burnaby,
New Westminster, Richmond, Port
Moody, Port Coquitlam, Coquit-
lam, Pitt Meadows, Maple Ridge

and South Delta.
The real estate industry is a

key economic driver in British
Columbia. In 2017, 35,993 homes
changed ownership in the board’s
area, generating $2.4 billion in
economic spin-off activity and an
estimated 17,600 jobs. The total
dollar value of residential sales
transacted through the MLS sys-
tem in Greater Vancouver totalled
$37 billion in 2017.

REBGV is an association repre-
senting more than 14,000 Real-
tors and their companies. The
board provides a variety of mem-
ber services, including the Mul-
tiple Listing Service®. For more
information on real estate, statis-
tics, and buying or selling a home,
contact a local Realtor or visit
www.rebgv.org.

Homebuyerswere lessactive inFebruary

Celebrating our 20th Anniversary
ONE PERCENT REALTY IS PROUD TO CONGRATULATE OUR
2017 PRESIDENT’S CLUB AND MEDALLION CLUB REALTORS®!

Billions Sold … Millions Saved
OnePercentRealty.com
202-505 Hamilton St., Vancouver

604-806-0900

Chilliwack,
Sardis

Rosie
Binsted
Medallion Club
2017

rosierealtor@shaw.ca
604-703-8350

Tri-Cities, NewWestminster,
North Burnaby

Betty
Fricker
Personal
Real Estate
Corporation

Gold Master
Medallion Club
2017 – 11 years

Presidents Club
– 5 years

betty@bettyfricker.com
604-762-8428

Vancouver West,
Vancouver East, Burnaby

Burnaby, Tri Cities,
North Surrey

Vancouver, Burnaby,
New Westminster

Chilliwack, Abbotsford,
Langley

Surrey, Langley,
Fraser Valley

Langley, Cloverdale,
Surrey

Langley, Cloverdale,
Surrey

Robert Q
Lee
Personal
Real Estate
Corporation

Presidents Club
2017 - 7 years

Gold Master
Medallion Club
2017 – 13 years

info@RobertQLee.com
604-908-4522

Mike
Skvartsov
Personal
Real Estate
Corporation

Medallion Club
2017 – 2 years

Rob
Widmann
Master Medallion
Club 2017
– 7 years

Suzanne
Mills
Medallion Club
2017 – 2 years

Larson
Owston
Medallion Club
2017 – 3 years

Dave
Ralph
Gold Master
Medallion Club
2017 – 13 years

Karen
Ralph
Gold Master
Medallion Club
2017 – 11 years

miskvortsov@gmail.com
604-644-6430

Maple Ridge, Pitt
Meadows and Tri Cities

John
Carlson
Personal
Real Estate
Corporation

Presidents Club
2017 - 4 years

Gold Master
Medallion 2017
- 10 years

john@johnnyonepercent.com
604-612-0080

West Vancouver, North
Vancouver, Vancouver

Kate
Jackson
Personal
Real Estate
Corporation

Medallion Club
2017 – 4 years

kate@moreontheshore.com
604-376-2423

Larson.Owston@gmail.com
778-829-5928

Vancouver, Burnaby,
New Westminster

Raj Bud
Personal
Real Estate
Corporation

Master Medallion
Club 2017
– 9 years

raj@rajbud.net
604-875-8430

Vancouver West,
Vancouver East, Downtown

April
Isaac
Medallion Club
2017
– 4 years

april@aprilrealtor.com
778-858-7778

smills12@telus.net
604-316-5169

robwidmann@shaw.ca
604-808-0992

Langley, Abbotsford,
Chillwack

David
Ferencz
Presidents Club
2017

Master Medallion
2017 - 6 years

ferencz@shaw.ca
604-316-5601

Surrey, Delta,
White Rock

Bernadette
Lynch
Master Medallion
Club 2017
– 5 years

bernadettelynch@shaw.ca
604-862-4297

daveralph@telus.net
604-657-1002

Coquitlam, Port
Coquitlam, Port Moody

Barb
Flesher
Gold Master
Medallion 2017
- 13 years

barbflesher@gmail.com
778-228-1153

Maple Ridge, Pitt
Meadows and Tri Cities

David
Maitre
Personal
Real Estate
Corporation

President’s Club
2017

Gold Master
Medallion Club
2017 – 12 years

davidmaitre@shaw.ca
604 340 9809

karenralph@telus.net
604-761-0064
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Realtors are professionals who
help their clients navigate through
the often difficult and emotional
home buying and selling process.

That’s the message Jill Oudil,
president of the Real Estate Board
of Greater Vancouver (REBGV),
the association that represents the
more than 14,000 Realtors in the
region, wants the public to under-
stand.

“Our job is to protect and advise
the public throughout the home
buying or selling process,” said
Oudil. “When someone within our
ranks fails to do this, the public’s
trust in our profession diminishes.

As professionals, all we have is our
reputation.”

High-profile allegations of mis-
conduct rocked Metro Vancouver’s
Realtor community in 2016. This
brought public, media, and govern-
ment scrutiny of the profession to a
fever pitch.

As a result, the provincial gov-
ernment struck an independent ad-
visory group that ultimately made
28 recommendations to strengthen
the regulatory regime that governs
real estate.

While this group did its work,
REBGV submitted 27 pages of rec-
ommendations for government,

highlighting issues of language
proficiency, multiple offers, en-
forcement of non-licensed indi-
viduals, insufficient levels of fines,
contract writing standards, and
other issues that the provincial

regulator could improve to protect
home buyers and sellers.

“Realtors protect and serve
our clients. Our business de-
pends on it,” Oudil said. “If a
Realtor fails their clients, no one
wants to throw the book at them
harder than other Realtors.

“Our reputation has been affect-
ed by the misdeeds and unethical
behaviour of a few. We must now
step up and demonstrate that we’re
intolerant of anyone behaving con-
trary to the rules,” Phil Moore, RE-
BGV president-elect and a Realtor
with RE/MAX Central in Burnaby,
said.

Most experienced Realtors
have a loyal network of repeat
clients over the course of their ca-
reers.

“It’s not uncommon to work
with the children of people I helped
with their first home years ago,”
Moore said. “I appreciate their
loyalty and respond with a com-
mitment to always do my best for
them.”

There’s a whole other side to be-
ing a Realtor that doesn’t play into
the common stereotypes, Oudil
says.

The media doesn’t report on
airplanes that land safely. Like-
wise, they don’t report on the over-
whelming majority of real estate
transactions that go well.

“A friend recently told me about
the day he and his wife found the
‘house of their dreams’ and how
their Realtor saved them frommak-
ing what could’ve been the mistake
of a lifetime,” Oudil related.

The couple toured a recently up-
dated house, getting excited as they
pictured living there. Their Realtor
quietly took them aside and ex-
plained that most of the fabulous
looking renovations were done
without permits.

The Realtor helped the couple
understand that if anything wasn’t
done to code and came to the atten-
tion of the municipality, they’d be
responsible for getting the renova-
tions re-done.

They’d have to pay for the new
permits and even perhaps fines.

“The couple was deflated, but
realized entering into such an
agreement was risky. They were
grateful that their Realtor did her
due diligence and gave the advice
that she did,” Oudil said. “That
Realtor exemplifies the type of
professional, ethical and thorough
member that makes up most of our
membership.”

In short, Realtors’ goals are their
clients’ goals. Whether it’s a buyer
struggling to find a home they can
afford, or sellers looking to find a
buyer for their long-time family
home.

“Our members want to do the
right thing for our clients,” Oudil
said. “They’re just regular people
who live, work, and volunteer in
our communities. What we want
the public to know is: we’re with
you.”

When you work with a Realtor,
you should expect to work with a
professional who invests in con-
tinuous training, is held account-
able to legislation and an ethical
code, and who always has your best
interests inmind.

“Realtors protect
and serve
our clients.
Our business
depends on it.”
Jill Oudil,
REBGV president

A SPEC I A L FEATURE CELEBRAT I NG THE 20 1 7 MEDALL I ON CLUB QUAL I F I ERS

Whattherealestateprofession
wantsyoutoknow

Each year the Real Estate Board
of Greater Vancouver (REBGV)
celebrates the achievements of its
top-producing Realtors on theMul-
tiple Listing Service (MLS®) with
the Medallion and President’s Club
Awards.

The 2017 Medallion Club rep-
resents the top 10 per cent of the

more than 14,000members partici-
pating on the MLS® in the region.
The President’s Club represents the
top one per cent.

The idea of a ‘multiple listing
service’ was born from the need to
create an infrastructure through
which Realtors could compete and
cooperate at the same time. It’s

variously been called a ‘listing ex-
change’, ‘cooperative listing service’,
and today’s ‘MLS®’.

The MLS® today is a sign of
quality. Home listing information
originating from the MLS® is the
most reliable and comprehensive
source of real estate information in
Canada.

This supplement is a celebration
of the 2017 Medallion and Presi-
dent’s Club qualifiers and their cli-
ents.

This year’s 20-year Medallion
Club qualifiers earn life member-
ship.

Congratulations Greater Vancouver Medallion Club qualifiers

THIS SECTIONWAS PROVIDED BYTHE REALESTATE BOARDOFGREATERVANCOUVER FOR COMMERCIALPURPOSES.

GETTY IMAGES

The Real Estate Board of Greater Vancouver is proud
to also recognize our newest Life Members of the Me-
dallion Club. Life membership is earned by Realtors
who achieve Medallion Club status for 20 years.The
14 Realtors pictured here earned Life Member status
in 2017.We’d also like to congratulate our Medallion
Club Rookie of theYear, JamesTan.

Life Membership status
in the Medallion
Club in 2017

Jay Banks Joe Chan Peter Chow Theresa Gold

Jeff Golding Ian Holt Jamie Hooper John Jennings Herb Johnstone

Gary Jones Anne Piche John Thompson Sandra Wyant
ROOKIE OF THE YEAR

James TanLen Robinson



Metro Vancouver Properties

#101 - 2609 Westview Dr
North Vancouver, BC

604.988.8000

RE/MAX Crest
North Vancouver

#2 - 1012 Beach Ave
Vancouver, BC
604.684.6155

RE/MAX Crest
Downtown

3215 Macdonald St
Vancouver, BC
604.732.1336

RE/MAX Crest
Westside

1428 West 7th Ave
Vancouver, BC
604.602.1111

RE/MAX Crest
South Granville

Maria Senajova
RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 4 Years

Bret Schillebeeckx
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX Titan’s Club,
MLS Medallion Club 16 Years

Terry Osti
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 2 Years

Jill Pennefather
Personal Real Estate Corporation

RE/MAX Hall of Fame, Lifetime
Achievement, 100% Club
MLS Medallion Club Life
Member

Krista Freeborn
RE/MAX Hall of Fame,
RE/MAX Platinum Club

Jay Banks
RE/MAX 100% Club,
MLS Medallion Club Life Member,
MLS Medallion Club 20 Years

Rhonda Davis
Personal Real Estate Corporation

RE/MAX Platinum Club,
MLS Medallion Club 3 Years

Andy Hsu
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 3 Years

Soriah Kanji
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 4 Years

Mike Kennedy
RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 1 Year

Doug Lee
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club Life Member,
MLS Medallion Club 25 Years

Brian MacDougall
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 5 Years

Laura-Leah Shaw
Personal Real Estate Corporation

REALTORS® Care Award 2002,
2011, 2013 and Canadian
REALTORS® Care Award 2016,
MLS Medallion Club 8 Years

Fred Yoshimura
RE/MAX Hall of Fame,
RE/MAX 100% Club,
MLS Medallion Club 2 Years

Doug Williams
RE/MAX Hall of Fame,
RE/MAX Platinum Club

Jennifer Berry
Personal Real Estate Corporation

RE/MAX 100% Club,
MLS Medallion Club 2 Years

Jerome Deis
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 1 Year

Cheryl Davie
RE/MAX 100% Club,
MLS Medallion Club Team

Louise Boutin
RE/MAX Hall of Fame,
RE/MAX 100% Club

Chris Ball
Personal Real Estate Corporation

RE/MAX Platinum Club,
MLS Medallion Club 1 Year

Leslee Cooper
RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 4 Years

Colin Doig
RE/MAX Platinum Club

Heather Mah
RE/MAX Hall of Fame,
RE/MAX Platinum Club

Dana Propp
RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 5 Years

Brent Lewis
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 4 Years

Casey Archibald
Personal Real Estate Corporation

RE/MAX Platinum Club,
MLS Medallion Club 1 Year

Team Performance

Hammer Watkinson Team
#1 Team (Commissions Earned) and #1 Team (Units) Crest Westside

Mark Hammer: RE/MAX Hall of Fame, Lifetime Achievement & Diamond Club, MLS Medallion Club 17 Years
Kathryn Watkinson: RE/MAX Hall of Fame, Platinum Club, MLS Diamond Master Medallion Club 18 Years
Philip Watkinson: RE/MAX Hall of Fame, Lifetime Achievement & Platinum Club, MLS Medallion Club 5 Years
Bob Brattston: 100% Club
Team: Bob Brattston, Philip Watkinson PREC*, Kathryn Watkinson PREC*, Mark Hammer PREC*

Individual Performance

Michelle Comens
Personal Real Estate Corporation

#1 Individual (Commissions
Earned) and #1 Individual
(Units) Crest South Granville

Les Twarog
#1 Individual (Commissions 
Earned) Crest Westside

RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement, 
RE/MAX Titan's Club

Stuart Bonner
#1 Individual (Commissions
Earned) Crest Westside

RE/MAX Hall of Fame, Lifetime
Achievement, Circle of Legends,
Titan's Club, MLS Medallion Club Life
Member, MLS Medallion Club 27 Years

RE/MAX Hall of Fame, Diamond
Club, MLS Medallion President's
Club, MLS Medallion Club 4 Years

Michael J Dowling
Personal Real Estate Corporation

#2 Individual (Commissions
Earned) and #2 Individual
(Units) Crest Downtown

RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement
RE/MAX Platinum Club, MLS
Master Medallion Club 7 Years

Jamie Stewart
Personal Real Estate Corporation

#2 Individual (Commissions
Earned) and #2 Individual
(Units) Crest Westside

RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX Chairman's Club,
MLS Medallion Club 4 Years

Katayoon Webb
Personal Real Estate Corporation

#3 Individual (Commissions
Earned) and #1 Individual
(Units) Crest Westside

RE/MAX Hall of Fame, Lifetime
Achievement, Chairman's Club,
MLS Medallion President's Club,
MLS Medallion Club 11 Years

Leslie Cannon
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club

Beyond Properties Group
#1 Team (Commissions Earned) Crest Beach Downtown, #1 Team (Units) Crest Downtown

Chris Ryan: RE/MAX Hall of Fame
Team: Jeff Smith, Chelsea Rose, Chris Ryan, Karina Strachan, Martin Fong

SueClayton-Carroll
Personal Real Estate Corporation
#3 Team (Commissions
Earned) Crest Westside

RE/MAX Hall of Fame, Lifetime
Achievement & Chairman's
Club, MLS Medallion Club
Life Member

Christian Butzek
#3 Individual (Units)
Crest Downtown

RE/MAX 100% Club,
MLS Medallion Club 1 Year

Adina Dragasanu
#3 Individual (Units)
Crest South Granville

RE/MAX Platinum Club,
MLS Medallion Club 2 Years

Garrett Robinson
#3 Team (Units)
CrestWestside

RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX Platinum Club,
MLS Medallion Club 19 Years

Dimitri Psihas
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum,
MLS Medallion Club 2 Years

CREST - South Granville, Westside and Downtown

*Personal Real Estate Corporation

Zwick Chimes Real Estate
Group #1 Team (Commissions
Earned) and #1 Team (Units)
Crest South Granville

Rob Zwick: RE/MAX Hall of Fame,
Diamond Club & MLS Medallion President's
Club, MLS Medallion Club 9 Years
Ben Chimes: RE/MAX Hall of Fame,
Lifetime Achievement, Titan's Club & MLS
Medallion President's Club, MLS Medallion
Club 8 Years, Top Contributor - Children’s
Miracle Network
Team: Ben Chimes PREC*, Samantha
Wolf, Charles Filer, Michelle Cote, Kristi
Holz PREC*, Rob Zwick PREC*, Anna
Sawchuk, Jill Hannan (not in picture)

**Based on multi-office sales volume award.

Sales Group Worldwide — 2009, 2010, 2011, 2013, 2014, 2015, 2016 and 2017**#1

MetroVancouverProperties.com
Residential Commercial Property Management
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A Group of 8 Local RE/MAX Offices

1453 Bellevue Ave
West Vancouver, BC

604.913.9000

RE/MAX Masters
West Vancouver

5731 No. 3 Rd
Richmond, BC
604.370.2111

RE/MAX Crest
Richmond

#1 - 5050 Kingsway
Burnaby, BC
604.433.2211

RE/MAX Central
Burnaby

2899 Commercial Dr
Vancouver, BC
604.612.1000

RE/MAX Metro
East Vancouver

METRO - East Vancouver

Simon King
Personal Real Estate Corporation

#1 Team (Units)

MLS Medallion Club 5 Years

Ken Chan
#2 Team (Commissions
Earned) and #2 Team
(Units)

RE/MAX Chairman's Club Team,
MLS Medallion Club 9 Years

Eric Fu
RE/MAX 100% Club,
MLS Medallion Club Team,
MLS Medallion Club 3 Years

David Tang
#1 Individual (Units)

RE/MAX 100% Club,
MLS Medallion Club Team

Caan Chen
Personal Real Estate Corporation

#1 Individual (Commissions
Earned) & #2 Individual
(Units)

RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 18 Years

Thyra McKilligan
RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX Platinum Club,
MLS Medallion Club 5 Years

Hossein Pejman
RE/MAX Platinum Club

Clara Hartree
RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX Chairman's Club Team,
MLS Medallion Club 31 Years

Juhan Lee
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Titan’s Club Team,
MLS Medallion Club 3 Years

Debra Porteous
RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX Platinum Club,
MLS Medallion Club 21 Years

Teresa De Cotiis
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club

Sam McCall
Personal Real Estate Corporation

#2 Individual
(Commissions Earned)

RE/MAX Hall of Fame,
Lifetime Achievement, Circle
of Legends, Diamond Club,
MLS Medallion Club 15 Years

MASTERS - West Vancouver

George Gomory
RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX 100% Club,
MLS Master Medallion Club,
MLS Medallion Club 12 Years

Carolyn Blum
RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX Platinum Club Team,
MLS Medallion Club 12 Years

Jim Young
Personal Real Estate Corporation

#1 Individual
(Commissions Earned)

RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX Chairman's Club, MLS
Diamond Master Medallion Club,
MLS Medallion Club 17 Years

Lotus Yuen
Personal Real Estate Corporation

MLS Medallion Club 3 Years

Cindy Zhang
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 2 Years

Tony Chan
RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX Platinum Club,
MLS Medallion Club 11 Years

Tim Lu
Personal Real Estate Corporation

#3 Individual
(Commissions Earned)

RE/MAX Platinum Club,
MLS Medallion Club 3 Years

BrandonGee-Moore
Personal Real Estate Corporation

Rookie of the Year Central

RE/MAX 100% Club,
RE/MAX Executive Club,
MLS Medallion Club 1 Year

Frank Pupo
RE/MAX Hall of Fame,
RE/MAX 100% Club,
MLS Medallion Club 5 Years

Sophia Gee
Personal Real Estate Corporation

#2 Individual (Commissions
Earned) and #1 Individual
(Units)

RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
MLS Medallion Club 11 Years

Jan Poepl
Personal Real Estate Corporation

RE/MAX 100% Club,
MLS Medallion Club 1 Year

Jason Gu
Personal Real Estate Corporation

RE/MAX Platinum Club,
MLS Medallion Club 3 Years

Lola Bradfield
RE/MAX Hall of Fame,
RE/MAX 100% Club,
S.R.E Specialist,
MLS Master Medallion Club,
MLS Medallion Club 7 Years

CENTRAL - Burnaby

Vince Chan & Leona Lam
Personal Real Estate Corporation

#3 Team (Commissions Earned)

Vince Chan: RE/MAX Hall of Fame, RE/MAX Lifetime Achievement,
RE/MAX Chairman's Club, MLS Gold Medallion Club, MLS Medallion
Club 12 Years
Leona Lam: RE/MAX 100% Club, MLS Medallion Club 2 Years

Congratulations
to Lionel Lorence
from RE/MAX
Masters for being
the 1st to become
the 50 Year
Medallion Club
Award winner!

Doris Gee & Phil Moore
#1 Team (Commissions Earned)

Doris Gee: RE/MAX Circle of Legends, Hall of Fame, Lifetime
Achievement, Diamond Club Team Leader, Chairman's Club,
MLS Medallion Club 27 Years
Phil Moore: RE/MAX Circle of Legends, Hall of Fame, Lifetime
Achievement, Titan’s Club, Diamond Team, MLS Medallion
President's Club, MLS Medallion Club 24 Years

Frances Frost

RE/MAX Hall of Fame,
RE/MAX Platinum Club Team,
MLS Medallion Club 2 Years,
Bowen Island Office

Jeff Donohoe
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Lifetime Achievement,
RE/MAX Platinum Club,
MLS Medallion Club 21 Years

CREST - North Vancouver

C
O
N
G
R
A
T
U
L
A
T
IO

N
S

Helen Grant
Personal Real Estate Corporation

RE/MAX Hall of Fame,
RE/MAX Platinum Club,
MLS Medallion Club 5 Years

Sherry Moallem
RE/MAX Lifetime Achievement,
RE/MAX Platinum Club,
MLS Medallion Gold Master Club,
MLS Medallion Club 13 Years

Dodi Thorhaug
RE/MAX Circle of Legends,
RE/MAX Lifetime Achievement,
RE/MAX Chairman's Club,
MLS Medallion Club Life Member,
MLS Medallion Club 23 Years

CREST - Richmond

An Dong Pan
Personal Real Estate Corporation

#3 Individual (Commissions
Earned) and #1 Individual
(Units)

RE/MAX Platinum Club,
MLS Medallion Club 1 Year

Willie Chan
Personal Real Estate Corporation

#3 Individual
(Units)

Mario S. David
Personal Real Estate Corporation

MLS Medallion Club 3 Years

Lily Gan
Personal Real Estate Corporation

#1 Team (Commissions
Earned) and #1 Team
(Units)

RE/MAX Diamond Club Team,
MLS Medallion Club 6 Years

RE/MAX 100% Club,
MLS Medallion Club 25 Years

LIFE MEMBER
MEDALLION
CLUB

Congratulations to our
2017 Medallion Club Qualifiers
and RE/MAX Award Winners
for helping to once again make
Metro Vancouver Properties
Group the #1 Sales
Group Worldwide**

**Based on multi-office sales volume award.

Proud Members of:

Residential Commercial Property Management

MetroVancouverProperties.com

#1 RE/MAX Sales Group Worldwide
2009-2011 & 2013-2017*

*Based on multi-office sales volume award

VAN01275882_1_1
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1 B.C. PROPERTY
TRANSFER TAX (PTT)

FIRST-TIME HOME
BUYERS’ PROGRAM

Qualifying first-time buyers
may be exempt from paying the
PTT of one per cent on the first
$200,000 and two per cent on the
remainder of the purchase price
of a resale home priced up to
$500,000. There’s a proportional
exemption for homes priced be-
tween $500,000 and $525,000. At
$525,000 and above the exemption
is nil.

Learn more by talking to your
Realtor or calling 1-250-387-0604.

2 B.C. PROPERTY
TRANSFER TAX NEWLY

BUILT HOME EXEMPTION
Qualifying buyers of new homes

may be exempt from paying the
PTT on a newly built home or
newly subdivided unit priced up
to $750,000, saving buyers up to
$13,000; and a partial exemp-
tion on newly built homes priced
$750,000 to $800,000.

Learn more by talking to your
Realtor or calling 1-888-355-2700.

3 B.C. HOME OWNER
GRANT

Reduces property taxes for home
owners with an assessed value up
to $1,650,000. The grant is reduced
$5 for each $1,000 and eliminated
on homes assessed at $1,764,000
or $1,804,000 in northern or rural
areas. Basic grant: up to $570 in
property taxes on principal resi-
dences in the Capital, Greater Van-
couver and Fraser Valley regional
districts; an additional grant of
$200 to rural home owners else-
where in the province; and an addi-
tional grant of $275 to seniors aged
65 and older, those who are perma-
nently disabled, and veterans of
certain wars.

Learn more by contacting your
municipal tax office.

4 B.C. PROPERTY
TAX DEFERMENT

PROGRAMS
Property Tax Deferment Pro-

gram for Seniors: qualifying home
owners aged 55 and older can defer
property taxes.

Financial Hardship Property Tax
Deferment Program: qualifying
low-income home owners can defer
property taxes.

Property Tax Deferment Pro-
gram for Families with Children:
qualifying home owners who finan-
cially support children under age
18 can defer property taxes.

If you’re in Vancouver, learn
more by calling 604-660-2421.
If you live elsewhere in B.C., call
1-800-663-7867.

5 HOME BUYERS’ PLAN
Qualifying home buyers can

withdraw up to $25,000 (couples
can withdraw up to $50,000) from
their RRSPs for a down payment.
Home buyers who have repaid
their RRSP may be eligible to use
the program a second time.

Learn more at the Canada Rev-
enue Agency website by searching
“Home Buyers’ Plan”.

6 GST/HST NEW HOUSING
REBATE

New home buyers can apply for a
rebate on the five per cent GST if the
purchaseprice is $350,000or less. The
rebate is equal to 36 per cent of the
GST to amaximum rebate of $6,300.
There’s a proportional GST rebate for
newhomes costingbetween$350,000
and $450,000. There’s no rebate for
homespricedat$450,000andabove.

Learn more by contacting the
Canada Revenue Agency at 1-800-
959-8287.

7 FIRST-TIME HOME
BUYERS’ TAX CREDIT

Eligible persons who bought a
qualifying home in 2017 can claim
the home buyers’ amount of $5,000
on Line 369 of Schedule 1 when fil-
ing their 2017 income tax and bene-
fit returns. For 2017, the maximum
home buyers’ tax credit is $750,
which is calculated by multiplying
the home buyers’ amount of $5,000
by the federal non-refundable tax
credit rate of 15 per cent (equal to
the lowest personal income tax rate
for the year).

Learnmore by contacting the Can-
adaRevenueAgencyat1-800-959-8281.

8 HOME ADAPTATIONS
FOR INDEPENDENCE

A program jointly sponsored by
the provincial and federal govern-
ments provides up to $20,000 to
help eligible low-income seniors
and disabled home owners and
landlords finance modifications to
their homes to make them access-
ible and safer.

Learn more at bchousing.org, or
by calling 604-433-2218 or 1-800-
257-7756.

9 B.C. SENIORS’ HOME
RENOVATION TAX

CREDIT
Assists eligible seniors 65 and

older with the cost of some perma-
nent home renovations to a prin-
cipal residence to improve access-
ibility. The maximum refundable
credit is $1,000 per tax year and
is calculated as 10 per cent of the
qualifying renovation expense
(maximum $10,000). Forms are
available online.

Learnmore by calling 1-800-959-
8281.

10 CMHC MORTGAGE
LOAN INSURANCE

PREMIUM REFUND
Provides home buyers with CM-

HC mortgage insurance, a 10 per
cent premium refund, and possible
extended amortization without
surcharge, when buyers purchase
an energy efficient home or make
energy saving renovations.

Learn more by contacting the
CMHC at 604-731-5733, or search
for “Mortgage Loan Insurance Pre-
miumRefund” on cmhc.ca.

11 ENERGY SAVING
MORTGAGES

Some financial institutions of-
fer special mortgages to home
buyers/owners who are making
their homes energy efficient. For
example, home owners may qual-
ify for a BMO Eco Smart Mortgage
for single family and townhomes if
the home has the required energy
efficiency features, which are con-
firmed by an approved energy aud-
itor arranged by the bank.

Learn more by contacting your
financial institution.

12 LOW INTEREST
GREEN RENOVATION

LOANS
Financial institutions offer loans

to home owners making energy
efficient upgrades, for example,
Vancity’ Home Energy Loan up to
$50,000 and RBC’s Energy Save
loan offers one per cent off the inter-
est rate for a fixed-rate installment
loan over $5,000 or a $100 rebate on
a home energy audit on a fixed-rate
installment loan over $5,000.

Learnmore by contacting your fi-
nancial institution.

13 B.C. HYDRO AND
FORTISBC REBATES

TO IMPROVE A HOME’S
EFFICIENCY

Reba t e s f o r i n su l a t i on ,
draft-proofing, hot water heaters,
EnerChoice fireplaces, and a $750
bonus offer for making three or
more eligible upgrades.

Learn more by going to bchydro.
com and searching for “rebates”.

14 FORTISBC NEW HOME
ENERGY REBATE OFFER

FortisBC and B.C. Hydro cus-
tomers can receive rebates when
building ENERGY STAR new
homes or installing high-efficiency
natural gas fireplaces.

Learn more by going to fortisbc.
com and searching for “rebates”.

15 HOME ENERGY
REBATE OFFER

B.C. Hydro and FortisBC offer
home owners rebates for upgrades
and improvements, including in-
sulation, space and water heating
systems and ventilation to reduce
your energy bill. The program in-
cludes a bonus offer for completing
three or more upgrades. Total value
of available rebates: up to $6,500.

Learn more by going to
bcenergycoach.ca and clicking on
“incentives”, or by calling 1-877-
740-0055.

16 ENERGY SAVINGS
KITS

B.C. Hydro and FortisBC offer
income-qualifying customers a free
energy saving kit containing prod-
ucts to help save energy anddollars.

Learn more by going to bchydro.
com or fortisbc.com and searching
for “energy saving kit”.

17 FORTISBC REBATES
FOR HOMES

Rebates for home owners in-
clude a $300 rebate for purchas-
ing an EnerChoice fireplace, or up
to $1,000 for installing a tankless,
storage, or hybrid hot water heat-
er, or a rebate of up to $2,700 for
connecting to natural gas and in-
stalling a natural gas heating or hot
water system (from oil or propane).

Learn more by going to fortisbc.
com and searching for “rebates”, or
by calling 1-800-663-8400.

18 FORTISBC REBATE FOR
RENTALAPARTMENT

BUILDINGS
The Rental Apartment Effi-

ciency Program, for owners and
managers of rental apartment
buildings of nine or more units,
includes a new water-efficient
shower head, and kitchen and
bathroom faucet aerator for each
unit, an energy assessment, and
ongoing professional assistance.

Learn more by going to for-

tisbc.com and searching for “re-
bates”.

19 JOIN THE POWER
SMART TEAM

Become a member of Team
Power Smart and start a challenge
to reduce your electricity use by
10 per cent over the next year. If
you’re successful, you’ll earn a $50
reward.

Learn more by going to bchy-
dro.com and searching for “Power
Smart Team”.

20 ENERGY STAR
APPLIANCE

REBATES
B.C. Hydro Power Smart and

participating municipalities of-
fer $100 mail-in rebates to home
owners buying ENERGY STAR
clothes dryers and refrigerators.

Learn more by going to bchydro.
com and searching for “appliance
rebate”.

21 B.C. HYDRO POWER
SMART APPLIANCE

REBATES
B.C. Hydro offers rebates for

clothes washers ($50 rebate), re-
frigerators (up to $100 rebate), and
clothes dryers (up to $100 rebate).

Learn more by going to bchydro.
com and searching for “appliance
rebate”, or by calling 1-800-224-
9376.

22 CITY OF VANCOUVER
THERMAL IMAGING

PROGRAM
Helps home owners identify

heat loss and connect them with
energy-saving incentives. Neigh-
bourhoods piloting the program
include Strathcona, Hastings
Sunrise, Dunbar-Southlands,
Riley Park and Victoria Fraser-
view.

Learn more by going to vancou-
ver.ca and searching for “thermal
imaging program”, or by con-
tacting Chris Higgins at chris.hig-
gins@vancouver.ca.

23 BUSINESS ENERGY
SAVING INCENTIVES

Provides financial incentives to
organizations that replace ineffi-
cient technologies with energy effi-
cient technologies.

Learn more by going to bchydro.
com and searching for “business
energy saving”, or by calling 1-800-
474-6886.

24 FORTISBC REBATE
PROGRAM FOR

BUSINESSES
For commercial buildings, this

program provides a rebate of up
to $45,000 for the purchase of
an energy efficient boiler; up to
$15,000 to buy a high-efficiency
water heater; up to $60,000 to

hire an energy consultant; and
up to $1 million to conduct plant-
wide audits, feasibility studies and
energy-efficiency upgrades.

Learn more by going to fortisbc.
com and searching for “business re-
bate”.

25 ENERGY EFFICIENCY
UPGRADES FOR

BUILDINGS
The city of Vancouver’s $1 mil-

lion fund includes a $150,000
grant to the Vancouver Heritage
Foundation for retrofits to pre-
1940 homes, a Home Energy Ef-
ficiency Empowerment Program
for 675 homeowners, and a $1
million Green Landlord Program
to help non-market apartment
building owners and operators
reinvest in buildings and reduce
energy costs.

Learn more by going to Vancou-
ver.ca and searching for “Energy
Retrofit Fund”.

26 HERITAGE ENERGY
RETROFIT GRANT

Grants of up to $6,000 per
household for energy retrofits for
pre-1940 Vancouver homes and
homes on the Vancouver Heritage
Register. Retrofits include insula-
tion, air sealing, window repairs,
storm windows and high efficiency
heating and hot water.

Learn more by going to vancou-
verheritagefoundation.org and se-
lecting “get a grant”.

27 RAIN BARREL
SUBSIDY PROGRAMS

Metro Vancouver municipal-
ities offer rain barrels for sale at a
discount for residents: Richmond
- $30; Burnaby - $100; Coquitlam-
$72. Other municipalities may have
similar offers.

Learn more by contacting your
municipality.

28 WATER SAVING KITS
Metro Vancouver muni-

cipalities offer water saving kits to
reduce water use.

Learn more by contacting your
localmunicipality.

29 LOCAL
GOVERNMENT

WATER METER PROGRAMS
Municipalities may offer water

metering, so you pay only for water
you use. Burnaby, Delta, Richmond
and West Vancouver have pro-
grams.

Learn more by visiting your
municipality’s website and search-
ing for “watermeter”.

COSTSAVINGPROGRAMS
TOHELPYOUSAVEMONEY

GETTY IMAGES
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How do I find the right Realtor for
me?

Are you a first-time buyer or
looking to downsize? Are you look-
ing for a detached home or a strata
property?

Whatever your situation, there’s
a Realtor who can help. Realtors
specialize to serve their clients in
a variety of ways – from working
with first-time buyers to seniors,
from specializing in condos to de-
tached homes, and everything in
between.

Realtors come with all kinds of
personalities, interests and drives.
Ask about the things that matter
to you and go with a Realtor who
meets your standards.

Odds are, you’ve taken the ad-
vice of a friend or family member
for things like dining out, buying a
car, or other professional services.
Ask them about their experience
with their Realtor and see what
they have to say.

Check out the neighbourhood
you’re looking to buy or sell in.
Look for signs and note who spe-
cializes in that area.

You can also visit open houses to
meet Realtors face to face.

How does a Realtor establish the
selling price of my house?

To position your home competi-
tively in the market, your Realtor
will help determine your home’s
current market value. ‘Market
value,’ given enough market expos-
ure, is the expected price an active
buyer would pay.

Realtors assess information from
a variety of sources then provide an
estimate of the value of your home.

Most successful home sellers
have something in common: They
work with a Realtor to help them
set competitive prices and navigate
through the rest of the home-sell-
ing process.

I have doubts about selling my
house after I have accepted an
offer. What are my options?

After you accept a buyer’s offer
and all the conditions are met, the
offer is binding on both sides. An
Agreement of Purchase and Sale
between you and the buyer is a
legal contract and you are obliged
to sell your home. If you don’t sell,
you can be sued for damages. Al-
ways make certain you understand
and agree with all of the terms of
the offer before signing. Get legal
advice.

I’ve put a deposit on a home. Now
I have second thoughts. What
should I do?

This is a typical reaction to buy-
ing a new home. It’s known as buy-
er’s remorse. Buying a home is the
largest purchase you’ll likely make
in your lifetime. Buyer’s remorse
can strike any home buyer, wheth-
er they’ve bought their first or
tenth home.

Contact your Realtor, who
will review your original require-
ments, including your ‘must haves’
and your ‘nice to haves,’ your op-
tions for neighbourhoods and type
of home – single family, townhome
or condominium.

They can also review your fi-
nancing and what you decided
you could afford, the comparative
market analysis on the home you
selected and the report from the
home inspector.

They may also ask you to list the
benefits of your home purchase so
you will know you’ve made the best
decision for you and your family.

What if I have a complaint about a
Realtor?

We hope you are happy with
the services of your Realtor. If you
aren’t, we urge you to file a com-
plaint.

If you think your Realtor hasn’t
acted properly, please contact the
Real Estate Council of B.C. It’s the
regulatory body for real estate pro-
fessionals in the province.

What’s an Offer to Purchase?
When you decide to buy a prop-

erty, your Realtor will prepare what
is known as an Offer to Purchase.
The standard form used for this is
called the Contract of Purchase and
Sale. Once accepted by the parties,
it becomes the contract between
the buyer and seller.

What’s the difference between a
buyers’ and sellers’ market?

Several factors influence the
housing market, including inter-
est rates, inflation, employment,
investment, construction, immi-

gration, government assistance
programs and the health of local
and world economies. All of these
influence the supply and demand
of the market, which, in turn, af-
fects prices.

Analysts use the sales-to-active
listings ratio to measure supply
and demand pressures in the mar-
ket at any given time. This is the
number of homes sold compared to
the number homes currently avail-
able to buy in a certain area.

A sellers’ market is when there
are more people looking to buy
than there are homes available. This
causes a rise in price above the long-
term inflation rate. Typically, this is
indicated by a sales-to-active list-
ings ratio of 20 per cent or higher.

In contrast, a buyers’ market
is when there are more homes for
sale than there are buyers. In a sus-
tained buyers’ market, prices tend
to decline. Typically, this is indicat-
ed by a sales-to-active listings ratio
below 12 per cent.

A balanced market occurs when
supply and demand are balanced,
with home prices rising in line with
the long-term average rate of infla-
tion. A balanced market is typically
indicated by a sales-to-active list-
ings ratio between 13 per cent and
19 per cent.

What’s the difference between the
assessed value and the market
value?

The assessed value on your mu-
nicipal property tax notice is deter-
mined by B.C. Assessment (BCA),
the provincial government agency
responsible for assessing the value
of every property in the province.
BCA has a database of close to two
million properties.

BCA’s estimate of value is cur-
rent to the previous July 1, which
means values may lag by six
months.

A Realtor determines the
value of a property by scrutin-
izing the most recent compar-
able market data for homes sold
in a neighbourhood using the
MLS®. A Realtor also physical-
ly examines the exterior and the
interior of a property, architec-
tural styles, renovations, views,
landscaping and neighbourhood
zoning.

Where every lot and home on
a street is generally the same,
both BCA’s estimate of value and
a Realtor’s estimate of value will
be similar. Differences occur de-
pending on the time of year, cur-
rent market trends, whether the
home is unique, and if there are
unique features such as views.

Why do I have to pay property
taxes on the house I’m buying?

Property taxes in B.C. are due
the first business day after July 1.
If you buy a home at another time,
for example in September, unless
the property seller has stated they
are responsible for paying property
taxes in the Contract of Purchase
and Sale, then you must pay your
share of the year’s taxes to avoid a
penalty.

Why do I need a home inspection?
When you move into your home,

you don’t want unpleasant sur-
prises, such as a long-forgotten
underground fuel storage tank or
a structural flaw in your home’s

foundation.
The solution is a home in-

spection.
Home inspections typically last

three hours and cost about $500,
depending on the size of the prop-
erty. Your home inspector will
examine the roof, siding, foun-
dation, basement, flooring, walls,
drainage, electrical, heating and
plumbing. The inspector looks for
wood rot, mould, insects, fuel stor-
age tanks, lead paint, aluminum,
asbestos, knob and tube wiring,
and urea formaldehyde foam insu-
lation.

Take care to hire a trained,
licensed home inspector. Inter-
view several and ask if they are
members of a trade organiza-
tion such as the Home Inspect-
ors Association B.C. and if they
have Errors and Omission In-
surance.

The inspector will give you a re-
port detailing the property’s condi-
tion.

Will I have to pay capital gains
when I sell my house?

Capital gains taxes are charged
on the difference between what
you paid for an asset and what
you sold it for.

You’re not required to pay cap-
ital gains when you sell your princi-
pal residence.

However, you may be required
to pay the tax on other proper-
ties you own, including rental
units and vacation homes. Cap-
ital gains tax is charged at a rate
of 66.67 per cent. Consult with
your lawyer or accountant since
every transaction is a unique
situation.

Commonrealestatequestionsanswered

LIONEL LORENCE
RE/MAX Lionel Lorence Realty

50 years
in the Medallion Club

For five decades you’ve represented your 
clients with honesty, integrity and 
professionalism. Congratulations from all of us 
at the Real Estate Board of Greater Vancouver!
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FOURTH ROW:
Charlie Kim PREC* (Medallion Club) ~ DianaWang ~ Simon Lai (Medallion Club) ~ Leo Savino PREC* ~ Bao Mach PREC* ~
Jason Lai PREC* ~ Vivien Ma PREC* (Medallion Club) ~ Holsen Chang ~ RyanWong PREC* (Medallion Club)

THIRD ROW:
Salina Kai PREC (President's Club) ~ Danny Chow PREC* (President's Club) ~ Reggie Tanzola PREC* (Medallion Club) ~
Irene De Guzman (Medallion Club) ~ Colin Lo PREC* (Medallion Club) ~ Andy Mah (Co-Rookie of the Year) ~
Jane Chu PREC* (Medallion Club) ~ Hanson Lu PREC* (President's Club) ~ Sabrina Gao, Susan Chow PREC* ~
Calvin Kan PREC* (Medallion Club)

SECOND ROW:
Sara Beikoghli ~ Artyom Seroff (Medallion Club) ~ Natasha Ramos ~ JordanWong (Co-Rookie of the Year) ~ Derek Kai PREC* ~
Tracy Lam PREC* ~ Christopher Boyd PREC* (Medallion Club) ~ Brandan Price PREC* (Medallion Club) ~
John Tsai PREC* (President's Club)

FIRST ROW:
Jessica Lozada PREC* ~ Eric Zamora PREC* (Medallion Club) ~ Shelly Vellani

MISSING:
Clarke Mallory ~ KimMallory ~ Phil Chang PREC* ~ Chantal Zhang PREC*

Shining the spotlight on our
RENNIE TOP PRODUCERS
These leading men & women of real estate are regularly

typecast for their relentless kindness, passion &
ability to deliver results.

Medallion Club
&Rennie Leaders

CONGRATULATIONS
A heartfelt

to a group of good people, who
happen to be amongst the industry’s
BIGGESTMOVERS& SHAKERS

20
17

*PREC ~ Personal Real Estate Corporation
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Is your home where your heart
is?

This phrase was coined centur-
ies ago. As the years have passed,
our idea of what ‘home’ is, or
should be, has evolved.

The noble families of Europe
had castles and chateaus built to
house servants, host political meet-
ings and only incidentally included
rooms for people to eat, sleep and
interact still largely without pri-
vacy.

The rise of the middle class and
increased economic stability led to
the ‘family home’ that we know to-
day: a domicile that includes rooms
for cooking, relaxing, bathing, and
sleeping.

The size, location and con-
struct of that dwelling continues
to evolve. Today, especially in cit-
ies like Vancouver, we’re experi-
menting with different definitions
of ‘home.’

A Washington Post article about
missing middle housing describes
the efforts many developers, plan-
ners and architects are making
to help cities rediscover types of
housing that’ll keep urban centres
vibrant: duplexes, triplexes, micro
homes, row houses with multiple
units and infill options like lane-
way houses.

The article quoted Vancouver
City Planner Gil Kelly on the need
for developers to provide more of
that missing middle type of hous-
ing.

“It’s a huge wave,” Kelly said.
“They (millennials) are demand-
ing a place in the cities and hous-
ing that’s affordable to them. I
think it’s very significant that we’re
understanding people want to live
in the core of urban areas again.”

Other experts quoted in the
Post article pointed out it’s not just
about affording the size of a home
necessary for a family to live com-
fortably in a city, but shifting atti-
tudes that place a priority on com-
munity, walkability and being less
car reliant.

Proximity to public transit is at
the top of the list for most millen-
nials and empty nesters alike.

“It isn’t just young people hav-
ing families and wanting to stay in
the city, but boomers shedding the
responsibilities of a big house and
garden,” pointed out Real Estate
Board of Greater Vancouver (REB-
GV) president Jill Oudil. “Munici-
palities in our region are beginning
to recognize these trends in their
official community plans, making
zoning changes and planning for a
future that offers more varied types
of housing that meets the needs of
different demographics.”

Statistics Canada released cen-
sus data on home ownership last
fall and noted that “home owner-
ship in Canada is relatively stable,”
with rates of 67.8 per cent of Can-
adians owning their own, com-
pared to 69 per cent in 2011 and

68.4 per cent in 2006.
But Canadian cities and homes

within those cities have signifi-
cantly shifted in both construct
and intent over the last 50 years,
too.

In the economically flush period
after World War II, North Amer-
ican cities invented suburbia and
the detached single-family housing
tract became ubiquitous.

The boomer generation largely
grew up in these settings. This style
of ‘home’ came to represent an
ideal and a goal for them and sub-
sequent generations.

“I don’t think we’ve replaced
the idea of ‘home’ being central to
how we live, but rising prices have
caused many to re-think what we
need and what we want in our
homes,” said Phil Moore, REBGV
president-elect and a Realtor with
RE/MAX Central in Burnaby. “This
has also prompted our organiza-
tion to produce a series of recom-
mendations to improve housing
affordability.”

REBGV’s affordability recom-
mendations call for governments
to:

• stop taxing home buying;
•increase consultation before

introducing new mortgage qualifi-
cation changes,

• provide tax incentives for those
building affordable housing;

• expand the Home Buyers’ Plan;
and

• permit more transit-oriented
development across the region.

For many, buying a home is the
biggest purchase they’ll ever make
and the best investment they can
make. However, there are circum-
stances in which buying a home
might not be the best way to invest.

“More and more people are opt-
ing to rent their primary residence

and invest in other vehicles. Those
can range from vacation homes to
stocks, bonds, RRSPs, TFSAs and
even traditional savings accounts,”
Jacqueline Knowles, CFI, a finan-
cial planner with Scotia Wealth
Management in Vancouver, said.
“There’s no rule that you have to
buy a house and no guarantee that
a house will hold its value or appre-
ciate in value more than other in-
vestments. Sitting downwith a pro-
fessional is key to addressing your
specific situation and ensuring
you’re not overextending yourself.”

‘Home’ conjures feelings of com-
fort, as Witold Rybczynski, author
of the book Home, wrote: “Domes-
tic comfort involves a range of at-
tributes – convenience, efficiency,
ease, pleasure, domesticity, intim-
acy and privacy…a combination of
sensations.”

Rybczynski also says that this
definition can be captured for most
people with the sentence, “I may
not know why I like it, but I know
I like it.”

Economic and other factors are
changing what we like and want
in our housing and the creators of
housing supply must adapt to meet
this demand.

Theideaof ‘home’ ischanging

A GUIDE TO HOUSE HUNTING

Once you have your down payment and are pre-approved for a
mortgage loan, the next step is to find a home that will best meet your
family's needs. If you have realistic expectations, patience, and plenty
of research under your arm, you'll be on your way.
Here are some tips to help you find the home that’s right for you:
• Take a camera to capture images of each house you look at.
• Don't make a hasty decision.
• Carefully weigh the pros and cons of each house.
• Bring someone with you to get a second opinion. They may notice
something that you've overlooked.
• Find out what the monthly utilities and maintenance costs are.
• Stay on top of newly listed houses on the Multiple Listing Service®
or on Realtor.ca.
• Remain in close contact with your Realtor. Your Realtor will show
you the houses that match your demands as soon as it’s listed.
• Know what you want in advance, set your priorities and decide what
can and cannot be sacrificed.
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319 Sales Awards in 33 years
Consistently One of

GreaterVancouver’sTop 1% REALTORS®*

Patsy likes to thank God, her family,
staff, clients and colleagues for their

continued support

604-275-9787
www.PatsyHui.com

PROVEN SUCCESS
Recipient of the Highly Esteemed

RE/MAX LUMINARY OF DISTINCTION Award
RE/MAX CIRCLE OF LEGENDS Award

RE/MAX LIFETIME ACHIEVEMENT Award
RE/MAX DIAMOND Award

RE/MAX COMMUNITY CARE Award
REBGV MEDALLION CLUB LIFE MEMBER Award

2016 REALTORS CARE® Award
AFP GIVING HEART OUTSTANDING PHILANTHROPIST Award

* REBVG MLS statistics

Patsy
Hui
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RE/MAX Select Realty
4806 Main Street

Vancouver

RE/MAXWestcoast
#110-6086 Russ Baker Way,

Richmond

LETTY HO

TAYLOR BIGGAR JANNELLE DE LA TORRE

感謝客戶朋友們多年的認同及信任！

SEAN LAWSON LYNN SAKAI BODEN JESS BAXTER MATT HENRY

Thank You for your continued
trust and support.

Thank you to my
wonderful clients for
putting your trust in me.

“Thank you to my
clients and friends
for trusting me with
you business and your
referrals.”

Thanking all of my
clients for their
confidence in my service.

29 years of industry
leading service

“When You’re Ready,
We’re Ready.”

LOUISE TAN POWERS GUOJASMINE BHARUCHA

MICHAEL COWLING
RE/MAX
MICHAEL COWLING AND ASSOCIATES REALTY

Get the POWERS, Selling
& Buying Your Home!

Thank You for your
continued trust and
support.

THE RUTH & DAVID GROUP

Personal Real Estate CorporationPersonal Real Estate CorporationPersonal Real Estate Corporation

THE KAVANAGH GROUP RE/MAX Select Properties

JOLANTA PROCZEK, ANDREA KAVANAGH, NATALIE TAYLOR, JULIE LU
Licensed Assistant

MARY CLEAVER GREG ANDRUFF
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Top 10% of Real Estate Board of
Greater Vancouver REALTORS®

Newest teammember of RE/MAX’s
Ruth and David Group in 2018

Top 10% of Real Estate Board of
Greater Vancouver REALTORS®

“Thank you to all of
our clients and for your

continued referrals.”

604-313-0035

604-765-9191

778-808-9288

604-657-7211

604-868-1779 604-767-6649

604-276-2335

604-782-2083
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604-726-9133 604-537-9352

604-771-3829
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604-649-3666
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RE/MAX Select Properties
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RE/MAXWestcoast
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pauleviston.com

donnaleyland.com

dannydeng.com

lettyho.com
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michaelcowling.com
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marycleaver.com
KitsToCommerial.com
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jasminebharucha.com
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“A strong tradition of success”

Thank you for your continued
trust and support.

“Thank you for your
continued support” -
Sincerely Andrew

“A TRADITION OF TRUST”

Exceptional Service,
Proven Results

Knowledge - Energy - Trust

• Medallion Club LifeMember 32 years
• President’s Club since 1989
• Top 1% of all REBGV

REALTORS® for 29 years
• Only RE/MAX residential agent in

Vancouver to receive the
Luminary of Distintion award

• #1 Team RE/MAX Select Properties

• RE/MAX Lifetime Achievement
• RE/MAX Hall of Fame
• 15 years of dedicated industry

experience

• Top 1% of all Vancouver
REALTORS®

• Medallion President’s Club
Award 2011

• #1 REALTOR® RE/MAX
Select Properties 2013

• Medallion ClubMember
• 2017 RE/MAX Select

Properties #2 Individual

• RE/MAX Platinum Club
• RE/MAX Hall of Fame
• RE/MAX Lifetime

Achievement
• GoldMaster

MedallionMember
• 15 Years Experience

• RE/MAX Platinum Club
• RE/MAX Hall of Fame

• Medallion ClubMaster
Member

• RE/MAX Platinum Club
• RE/MAX Hall of Fame
• RE/MAX Lifetime

Achievement Award

• Team President’s Club - Top 1% of all Greater
Vancouver REALTORS®

• RE/MAX Select Realty #1 Team
• RE/MAX Hall of Fame
• RE/MAX Platinum Club
• RE/MAX Diamond Club
• Five Star Professional designation for

excellence in customer service

• REMAXHall of FameMember
• Platinum Clubmember
• NEIGHBOURHOOD HOUSE

GOOD NEIGHBOUR AWARD
winner 2016

From Kits to Commercial,
Your Resident Experts.

• RE/MAXWestcoast’s top
team in 2016 and 2017

• Sean is RE/MAXWestcoast’s
top team leader in 2016
and 2017

• RE/MAX Diamond Team 2016
• RE/MAX Titan, Chairman’s

Club, Circle of Legends,
Hall of Fame, Lifetime
Achievement

• Medallion ClubMember
• RE/MAX Chairmans Club
• Fluent in English, Mandarin &

Cantonese
• Local Knowledge,

Global Connection

• MasterMedallion Club
Member

• Multi RE/MAX Chairman’s Club
AwardWinner

• RE/MAX Hall of Fame
• RE/MAXWestcoast #2

Individual 2017

• MasterMedallion
ClubMember

• RE/MAX Lifetime Achievement
Award

• RE/MAXHall of Fame
• Author of Children’s book

“Who am I”
• Director for Childrens

Motivational Program
• Former Recording Artist with

Warner Bros

• RE/MAX Platinum Club
• RE/MAX Hall of Fame
• RE/MAX Lifetime Achievement
• DiamondMaster

Medallion Club

• 3 yearsMedallionMember
• 5 Star Rating in Google

• RE/MAX Platinum Club
• RE/MAX Hall of Fame
• Medallion ClubMember

• Medallion ClubMember
• RE/MAX Platinum Club
• RE/MAX Executive Club

• MLS® DiamondMaster
Medallion 16 years

• RE/MAXHall of Fame
• RE/MAX Lifetime Achievement

• 30+ years of success, thanks
to our loyal clients and friends!

• 14+ consecutive years Gold
MasterMedallion Club
Member

• RE/MAX Chairmans Club

• Over $102M in sales in 2017
• #6 RE/MAX Team in Vancouver

• Over 60 years collectively achievingMedallion

PAUL EVISTON

DONNA LEYLAND HELEN GAO PETER DOLECKI ANDREW WOLF

THE O’BRIEN GROUP

DONNA LEYLAND
market intelligence

DL

DANNY DENG

TOP DOLLAR VOLUME
SALES INWESTSIDE

Go Biggar, Go Home!

Personal Real Estate Corporation
RE/MAX Select Properties

RUTH CHUANG COREY MARTIN JANNELLE DE LA TORRE

TINA PANG JOY YIU WILLO JACKSON
Personal Real Estate Corporation Personal Real Estate Corporation Personal Real Estate Corporation

C O N G R A T U L A T I N G O U R

2017 Medallion Club Members
Each office is independently owned and operated

Select
Realty

Westcoast

Select
Properties
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The supply of missing middle
housing lags far behind demand
acrossMetro Vancouver.

Missing middle housing in-
cludes ground-oriented, multi-
unit homes that don’ t stand
out in single-family neighbour-
hoods.

Although they’re built to look
like detached homes, they’re du-
plexes, townhouses, row houses,
fourplexes, and stacked town-
houses. Hidden away in back and
side yards are carriage and laneway
homes.

This strategical ly located
density doesn’ t detract from
neighbourhood character or
alienate NIMBY-minded neigh-
bours.

InMetro Vancouver, most land is
zoned for low-density, single-family
homes.

For example, in West Vancouver
94.7 per cent of residential land is
zoned for detached homes. In Del-
ta, 92.7 per cent of land is zoned
for detached homes. In North Van-
couver District, it’s 85.4 per cent,
in Port Coquitlam it’s 81.8 per cent,
in Vancouver 80.9 per cent, in Bur-
naby 80.7 per cent, and in Rich-
mond it’s 75.2 per cent.

Our ne ighbourhoods are
changing, and so are our housing
needs.

Fewer households comprise
two parents and children. Instead,
more residents are living alone as
single parents, as part of a couple
without children, or as empty nest-
ers, according to Statistics Canada.
The number of multi-generational
families is also increasing. This is
creating a demand formore diverse
housing options.

In our land-constrained re-
gion, missing-middle housing
provides these options, creating
more affordable homes in existing
neighbourhoods for newcomers
who might not otherwise be able
to afford to buy, and for existing
residents who might not otherwise
be able to stay.

Green space, natural habitat and
agricultural land are saved from
development. Sprawl and vehicle
use decline and transit use increas-
es. Neighbourhoods are more sus-
tainable, affordable, liveable, and
inclusive.

Here are three ways muni-
c ipa l i t ies can create more
m i s s i n g m idd l e hou s i n g :

Zone more land for fee-simple row
houses

New row houses sold in B.C.
are primarily strata-titled. But not
every home owner wants to par-
ticipate in a strata corporation, pay
strata fees, or have a strata coun-
cil develop and enforce rules on
everything from pets to play areas.
In contrast, owners of fee-simple
row houses own their property just
like fee-simple detached homes
and are responsible for their own
upkeep and maintenance. Benefits
for municipalities include more
efficient use of land and infra-
structure, more housing options,
which keep residents in a commun-
ity, and a larger tax base.

Allow infill homes for sale
Metro Vancouver municipalities

increasingly allow rental laneway
housing and coach homes. Now
Vancouver is taking this a step fur-
ther by proposing to allow owners
of pre-1940 character homes to
densify by building infill housing
and suites in their homes, which
they can sell as strata units. In re-
turn, home owners must preserve
their character home. Munici-
palities across Metro Vancouver
should consider similar zoning rule
changes which would help save
character homes, add additional
gentle density family units, while
adding value to existing detached
properties.

Encourage smaller homes on
smaller lots close to transit

Smaller homes are more afford-
able andmunicipalities suchasDelta
have changed development rules to
allow cottage homes ranging from
800 to 1,600 square feet in the South-
lands (Tsawwassen) area. Munici-
palities such as Richmond permit
two homes on former single-family
lots on arterial roads and additional
areas. Municipalities across Metro
Vancouver should consider allowing
similar transit-oriented density
in single family neighbourhoods.
Benefits for municipalities include
efficient land and infrastructure use,
more affordable housing options,
anda larger taxbase.

There’s an affordability crisis
gripping a bustling West Coast city.
Within the city, dwindling supply, a
strong economy, and healthy immi-
gration are putting pressure on the
scarce available land, constrained
by the sea to the west, mountains
to the east, and an international
border to the south. Housing prices
have jumped by double-digit per-
centages year-over-year and even
entry-level homes are falling out of
reach for locals.

It’s a situation familiar to any
Metro Vancouverite, but this is
happening in San Diego, Califor-
nia.

“Time and again we hear from
employers who say their employ-
ees, and potential employees, can’t
find housing they can afford,” Jerry
Sanders, San Diego Chamber of
Commerce President said. “For
businesses in San Diego, to con-
tinue to grow and create jobs we
need to make sure our workforce
can afford to live here.”

San Diego Realtors and the
city’s chamber of commerce have
their own recommendations to
increase the housing supply and
improve housing affordability. Tax
incentives intended to move home
owners up the property ladder to
increase entry-level supply for first-
time buyers is one idea. Cutting red
tape and encouraging more hous-
ing development, especially for low
and moderate income levels, is an-
other.

A global trend?
While San Diego’s rising housing

costs are a fraction of Vancouver’s,
the overlying trend that’s causing
the problem is the same: the de-
mand for housing is far outpacing
the new supply coming on. This
trend is affecting other cities across
North America and the world.

According to Helmut Pastrick,
chief economist for Central 1 Cred-
it Union, Sydney Australia mirrors
Vancouver’s affordability crisis
closely.

“Sydney has experienced up-
ward price pressure similar to Van-
couver due to population growth,
the influx of capital, and an in-
crease in foreign buyers,” Pastrick
says. “There are a lot more foreign
buyers over there due to their prox-
imity to Asia, and the government
implemented measures more dras-
tic than ours to try to minimize
their impact on the housing mar-
ket.”

For example, the government
instituted owning and lending re-
strictions for foreign buyers that
prohibit them from purchasing re-
sale homes in Australia.

These measures have seen
mixed success and Sydney is still
experiencing price growth well
above expectations. In a 2017 re-
port, the Australian Prudential
Regulation Authority noted that
while initially successful, “afford-
ability is not expected to improve”
in the near future.

“It’s the cost of developing land

and expanding,” Pastrick explains.
“Cities are seeing a net expansion
of both urban and suburban popu-
lations.”

Global solutions
A recent report from the Sight-

line Institute, an independent
non-profit research and communi-
cations centre based in the Pacific
Northwest, found that supply is the
key element to solving affordability
issues.

Sightline’s report titled “Yes, you
can build your way to affordable
housing,” compares seven cities

that maintain affordable housing
for their populations. While each
city, from Houston to Singapore,
had their own method of solving
the problem, the solutions all in-
creased supply.

The city of Houston, for ex-
ample, took an extreme hands-off
approach to supply, encouraging
construction and reducing red
tape. According to the report, the
urban sprawl of Houston is exten-
sive, but, as a result, housing costs
less, adjusted for inflation, than it
did in 1980.

Singapore took the other ex-

treme. The report claims Singa-
pore constructed nearly a million
publicly built homes between
1952 and 1973, leading to 82 per
cent of residents living in govern-
ment-constructed housing, with
nine out of ten of them owning
their home. The report shows
that Singapore housing has re-
mained modestly priced with a
high degree of social equality.

While Vancouver may not be
able to replicate these strategies,
it can adapt them to its own situ-
ation.

The Vancouver solution
The Real Estate Board of

Greater Vancouver (REBGV)
offered its own solutions to im-
prove affordability in Metro Van-
couver, based around increasing
the supply of housing.

REBGV’s solutions focus on
using already existing revenue
streams, like the Property Trans-
fer Tax, to incentivise municipal-
ities to rezone land for innovative,
compact, walkable, mixed-use,
transit-oriented communities with
smaller housing choices that are
available to own and rent.

REBGV also encourages the con-
struction of the “missing middle”
homes like townhomes and row
homes. This gentle densification
can be seen in cities like Montreal
where, according to the Sightline
report, homes remain affordable
for a larger proportion of residents
than similar cities.

Threewaystohelpmakehomeownershipmoreaffordable

Housingaffordabilitychallengesaren’tuniquetoVancouver
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One Percent Realty

www.RobertQLee.com
info@RobertQLee.com | 604.908.4522

Specializing in Vancouver - Burnaby - Richmond

Robert Q Lee
Personal Real Estate Corporation
President’s Club 2017

Top 1% REBGV REALTOR® - 7 years

Gold Master Medallion Club 2017
Top 10% REBGV REALTORS® - 13 years

* 25 years Real Estate Experience
* Full Service including MLS®
* Detailed Market Evaluation

* Sell your home
for as low as $7899
for homes selling less than $700K,

for homes over $700K, 1% of selling price & $899

A heartfelt thanks to my clients and colleagues who
have played a big part in helping me to achieve
President’s Club and Medallion Club in 2017

Customer Testimonial
Robert is the benchmark of what
a REALTOR® should be. He
provided an elaborate market
analysis of my apartment,

provided strategic guidance and
supported all stages of the sale
even after his commission was

Robert Q Lee
Personal Real Estate Corporation

Specializing in Whistler
Residential & Investment Properties
I appreciate the opportunity to work with so

many amazing clients – when you love what you do,
it isn’t work. Thank you for another great year!

chill@whistlerbuyer.com

www.whistlerbuyer.com

Delivering
theDream –

Whistler

Voted ‘BEST REALTOR’
2015 Pique Newspaper

Carolyn Hill
Associate Broker

Personal Real Estate Corporation
604-907-0770

#1100-1200 West 73rd Ave., Vancouver

604.726.7676
aniejegi@gmail.com

HALL OF
FAME REALTY

“I am honoured to be
recognized amongst the
top producing REALTORS®

in Greater Vancouver.”

✔ SRS Hall of Fame
✔ SRS Platinum Club
✔ SRS Gold Club
✔ SRS Silver Club
✔ AKAC Outstanding

Service Achievement

I thank my God, clients, family, friends, all my office members
and board members for helping me reach
Medallion Club status again this year. I couldn’t
have done it without your trust and support. It
has been my privilege to serve you during the
past 10 years.

®

2017
(4 Years)

ANIE JEGI PHILIP

www.aniejegiphilip.com

B.A. (Politics)

604.726.7676Personal Real Estate Corporation

PERSONAL REAL ESTATE CORPORATION

Gold Master Member
Medallion Club

10 Years

A sincere Thank You to my friends and
clients for your continued trust in me.

I am truly honoured and privileged to have
served you during the past 25 years.

www.henryso.com

Medallion Club
2017

22 years
Medallion Club
Life Member

Bringing Home Results
RE/MAX Real Estate Services

Cell: 604-880-8727

Henry So B.A. (Econ.)
Personal Real Estate Corporation
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MICHAEL GELLER

Often, I am asked by millennials
whether to rent or buy. I generally
urge them to buy, if they possibly
can.

If they cannot afford to buy on
their own, consider buying with a
friend. Alternatively, ask a relative
or business colleague to help with
a down payment through a Shared
AppreciationMortgage (SAM).

In terms of where to buy, I have
often thought the best long-term
investments are in the worst parts
of town. Twenty years ago, I ad-
vised people to buy in Strathcona,
East Vancouver, Port Moody, Mail-
lardville, New Westminster, and
Squamish. I still regard these com-
munities as good places to buy.

In terms of buying new or resale,
I usually recommend resale rath-
er than presale units. However, do
not buy into a project that has not
completed a depreciation report
on the building condition and fu-
ture repair costs.

On whether to buy wood frame
or concrete, as a rule I prefer con-
crete, noting the premium is often
not as high as it should be. If buy-
ing into an older building, it is
important to know if it has been
'rain-screened'. If it’s a wood frame
building, it should have roof over-
hangs. If not, it’s likely to leak
again.

Before buying a new home,
examine it carefully. Too often
people buy without checking small
details: is there space for your
bed and bedside tables? Are there
enough electrical outlets? Are
there lazy-susans in kitchen corner
cupboards? If not, don't buy. If the
builder tried to save a few dollars
here, where else has he tried to
savemoney?

If you can’t afford to buy, rent.
While rents may seem high, they
are usually less than the costs of
owning. Laneway houses often of-
fer excellent value formoney.

Finally, if you want to buy a
home and own a car, sell the car.
Just compare auto operating and
depreciation costs over 10 years,
with what happens to the same
amount of money when invested in
real estate. You'll be somuch better
off buying. Join a car-share instead.

Michael Geller is a Vancouver
architect, planner, real estate con-
sultant and property developer. He
also serves on the Adjunct Faculty
of SFU and writes a blog at www.
gellersworldtravel.blogspot.ca. He
can be reached at geller@sfu.ca.

MEDALL I ON CLUB

Realestate
advice for

millennials

Michael Geller is an architect, plan-
ner, real estate consultant and prop-
erty developer based in Vancouver.
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D I RECTORY
medallionclub.ca

A special thanks to this year’s Medallion Club Sponsors

P A R I S

Platinum Sponsors

Gold Sponsors Print Media Sponsor
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If you’re buying a home, it’s important
to understand all of the costs involved in
completing the transaction in addition to
the home price.

Here’s an overview:

Mortgage application
Lenders may charge a mortgage applica-

tion fee. It varies with the lending institu-
tion.

Mortgage insurance
The federal government requires high-

ratio mortgages with less than a 20 per
cent down payment to be insured against
default. Costs range between 0.6 to 4.5 per
cent of themortgage amount, which is add-
ed to themortgage principal.

The federal government requires a
10-per-cent down payment on homes val-
ued between $500,000 and $1 million that
needmortgage insurance. Homes valued at
more than $1 million require a minimum
down payment of 20 per cent. Mortgage
insurance is not available for homes in this
price range.

Appraisal fees
Before a lender approves your mortgage,

they may require you to have the property
appraised. The fee ranges from $500 plus
GST, depending on the property.

Land survey fees
Lenders may require a survey of the

property. The fee ranges and typically
starts at $500 plus GST.

Title insurance
Protects against losses associated with

title fraud, and survey and title issues or
defects. Fees vary, but for properties under
$1million, the cost is about $250.

Home inspection fees
Provides details about the structure,

electrical, plumbing, roofing and insu-
lation. Fees vary depending on the size of
the property and start at about $500. For
an older home or a home with a secondary
suite, crawlspace or laneway home, fees
can significantly increase.

Legal or notary public fees
Buyers typically hire a lawyer or notary

public to assist with drafting documents
and ensuring the title of the home is prop-
erly transferred. Fees include a title search
and a land title registration fee.

Mortgage broker fees
A mortgage broker may charge a fee to

find the best mortgage suited to a home
buyer’s needs.

Realtor fees
Compensation is agreed to beforehand

between you and your Realtor and depends
on services provided, whether your Realtor
is helping you buy or sell a home, and the
businessmodel your Realtor uses.

Goods and Services Tax (GST)
On a new home, the GST is five per cent

of the purchase price. There’s a GST rebate
equivalent to 36 per cent of the GST on a
new home priced up to $350,000 and a
partial rebate on a new home priced up to
$450,000.

Buyers also pay the GST on fees for servi-
ces from appraisers, home inspectors, law-
yers, notaries public and Realtors.

Provincial Sales Tax (PST)
The PST is generally not payable on
services except for legal and notary fees.
Both the GST and PST are paid on legal
and notary fees.

Property Transfer Tax
Home buyers in B.C. pay a provincial

Property Transfer Tax (PTT) when they
buy a home. The tax is charged at a rate of
one per cent on the first $200,000 of the
purchase price and two per cent on the re-
mainder up to and including $2 million.
The PTT is three per cent on amounts
greater than $2million.

Eligible first-time home buyers may
qualify for a PTT exemption if the home
they buy is priced up to $500,000. There is
a proportional exemption for homes priced
from$500,000 to $525,000.

Qualifying buyers of new homes may be
exempt if the home they buy is priced up to
$750,000. There is a proportional exemp-
tion for homes priced from $750,000 to
$800,000.

An additional PTT of 20 per cent of the
home price is charged to buyers in Metro
Vancouver who are not Canadian citizens
or permanent residents of Canada, and
who don’t have work permits.

Property taxes
Depending on the Contract of Purchase

and Sale, a property buyer may be required
to reimburse the seller for prepaid prop-
erty taxes. The lender may require the
buyer to add property tax installments to
monthlymortgage payments.

Empty Homes Tax
(City of Vancouver only)

Vancouver has an Empty Homes Tax.
Home buyers should find out if the previ-
ous owner has paid this tax by reviewing
the tax certificate.

Municipal utility bills
A buyer is typically required to reim-

burse the seller for any prepayments for
municipal utilities such as water, sewer,
drainage, garbage and recycling.

Rent and security deposits
If there is a secondary suite or a laneway

home rental and the tenancy continues,
the buyer receives the security deposit
from the seller with accrued interest be-
cause the buyer is responsible for reim-
bursement when the tenant leaves.

Mortgage life insurance
If the owner dies, this type of insurance

will pay off the balance owing on their
mortgage.

Fire and liability insurance
Most lenders require property buyers to

carry fire, extended coverage and liability
insurance.

Home owners’ insurance
Lenders typically require home buyers

with a mortgage to buy home owners’ in-
surance. The insurance should be effect-
ive on the earlier of either the completion
date or the date that the balance of funds is
placed in trust.

Moving fees
Fees vary depending on the distance

moved and whether professional movers
do all of the packing.

Utility hookups
There are fees for hydro, gas, water and

sewer, cable and phone connections.

Locks
New owners should always have door

locks changed. Costs depend on whether
the locks are standard or electronic.

Strata maintenance fees
Typically paid on the first day of each

month.

Formoreinformation,contactyourlocalRealtor.

Countdownto closing—
whatyoucanexpect topay
beyond thepurchaseprice
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Sunny Brar
604.790.4705
1st Year

Jayson Sidhu
604.805.5897
3rd Year

Akira Wang
778.994.9588
Team Member

Jeff Chan
604.788.8836
Team Member

Tanvir Bhupal
604.897.7826
Team Member

Karen Nguyen
604.328.8000
3rd Year

Elise Weatherby
604.841.7171
3rd Year

Juliana Vallee
778.822.8000
7th Year

Eric Vallee
604.788.5133
8th Year

Tammy Jin
604.284.1280
8th Year

Rick Clarke
604.505.5603
8th Year

Jonathan Lu
604.868.9920
6th Year
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Club

Top10%

President’s
Club

Top1%

VAN01276132_1_1

VAN01276219_1_1

VAN01276288_1_1



FR I DAY, MARCH 1 6 , 2 0 1 8 VANCOUVER SUN E27A D V E R T I S E M E N T

MEDALL I ON CLUB

In 2016/17, the Property Transfer
Tax (PTT) brought in $2.026 billion
in revenue. In 2017/18, it is forecast
to bring in $1.875 billion.

Meanwhile, potential home
buyers unable to pay $819,200,
the benchmark price of a typical
townhome in Greater Vancouver,
continue to flee to communities
such as Maple Ridge which has the
lowest priced townhomes in the re-
gion.

Metro Vancouver’s population
is forecast to grow by 35,000 new
residents each year, reaching 3.4
million by 2040. Supply problems
will continue to escalate because of
increasing populations.

The new provincial government
has the opportunity to show leader-
ship and help improve Metro Van-
couver’s affordability crisis.

The Real Estate Board of Great-
er Vancouver (REBGV) has solu-
tions to help communities facili-
tate the construction of homes
at a pace that better reflects the
current and future affordability
needs of our communities across
the region.

Recommendations

1 Use PTT revenue to provide
financial incentives to muni-
cipalities to expedite rezoning

land for innovative, compact, walk-
able, mixed-use, transit-oriented
communities with smaller housing
choices including cottages, town-
homes and low-rise apartments, in-
cluding both ownership and rental.

2Use PTT revenue to provide
financial incentives to muni-
cipalities that approve gentle

density, including the stratification
of laneway, infill homes and sec-
ondary suites.

3Increase the First-Time Home
Buyers’ Program PTT exemp-
tion threshold to $750,000 from

$500,000 to match the newly-built
homes exemption to better reflect
the realities of housing markets
across the province.

4Increase the two per cent PTT
threshold to $525,000 from
$200,000forallB.C.homebuyers.

5Index PTT thresholds using the
consumer price index, andmake
adjustments annually for the:

• two per cent and three per cent
thresholds;
• First-Time Home Buyers’ Pro-
gram exemption threshold; and
• Newly Built Home Exemption
threshold.

6Expand the exemption for the
20 per cent foreign buyers’ PTT
available to newcomers in the

Provincial Nominee Program to in-
clude all those with work permits,
living and paying taxes in Metro
Vancouver regardless of the pro-
gram under which they got their
work permit.

Why are home sales important?
Real estate and construction

are, by far, the province’s leading
economic drivers, collectively pro-
ducing 27 per cent of the province’s
GDP.

When spin-offs are taken in-
to account, between 35 per cent
and 40 per cent of all economic
growth in B.C. over the last two
years is traceable to the direct
and indirect impacts of the hous-
ing sector.

It’s essential to keep these sec-
tors robust because of the jobs and
spin-offs they generate for every
B.C. neighbourhood.

In 2017, 35,993 homes changed
ownership in Greater Vancouver,
generating $2.4 billion in economic
spin-off activity and an estimated
17,600 jobs. The total dollar value of
residential sales transacted through
the MLS® system in Greater Van-
couver totalled $37 billion in 2017.

GivePTTrevenue
backtohomebuyers
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Vancouver (Main)
604.439.2266 | 101-2806 Kingsway, Vancouver

Sunshine Coast
604.886.2670 | 101-938 GibsonsWay, Gibsons

CITY REALTY

Congratulations to our top agents!

JonMcRae PREC*
Sunshine Coast Office
Medallion Club 34 Years

604-740-6263
jonmcrae.ca

*“PREC”denotes Personal Real Estate Corporation

Mary Saleh
Kingsway Office

Medallion Club 2007 & 2015
2017 Medallion Club TeamMember

604-626-8461
marysaleh.com

GlennWarren
Kingsway Office

Medallion Club 26 Years
604-250-6868
glennwarren.ca

Sepy Kopahi PREC*
Kingway Office

Medallion Club Member
778-227-1200
sepyhomes.com

BobMichor
Sunshine Coast Office
Medallion Club 18 Years
2017 President’s Club

604-740-4735
bobmichor.ca

YongWang PREC*
Kingsway Office

Medallion Club 4 Years
604-805-0519

yongwanghomes.com

Helen Lam
Kingsway Office

Medallion Club 5 Years
778-889-6084
helenlam.ca

A.V. Sayson PREC*
Kingsway Office

Medallion Club TeamMember
604-753-8062
avsayson.com

DebMowbray
Sunshine Coast Office
Medallion Club 7 Years

604-740-6608
debmowbray.com

Tony Browton PREC*
Sunshine Coast Office
Medallion Club 3 Years

604-418-2695
truebluerealty.ca
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ADVANTAGE REALTY

President’s Club 2017

Buying or Selling?
Call Tim for a
complimentary
market evaluation.

604 319 4700
royalcityrealty.ca

Strategy sells homes.
Want to be next?
Call Tim.

74 FAMILIES MOVED
WITH TIM IN 2017
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