
COMPARABLE PROPERTY SALES

Also referred to as “Comparables” or “Comps,” Comparable 
Property Sales help to determine the value of a property by 
comparing sales of homes that have similar characteristics 
(size, condition) and are situated in a similar area to the 
property being sold. By analyzing the recent selling 
prices of comparables, a homeowner, real estate sales 
representative and/or an appraiser can determine a fair 
home value for the seller’s home.

Terminology Tip

MAKE SOME ROOM

DIVIDE AND CONQUER
One room can magically turn into two rooms with completely 
different functions, all with the installation of a room divider.

Room dividers come in all forms, from a simple, portable 
screen or curtains, to a full shelving system that creates both 
division and storage, to an intricate system camouflaging 
Murphy beds and foldup tables.

LOOK UP, WAY UP
If you’re lucky enough to have high ceilings, take advantage 
of your vertical real estate to add everything from shelving to 
a loft bed. 

Extra storage areas are often hidden in plain view, including 
space above your doors, windows and cabinets where you 
can add shelving. You’ll probably even find extra space to 
add more shelves above the shelf in your closet. 

Don’t forget to look down too, and take advantage of 
storage space under beds, for example, using low storage 
containers on wheels.

EMBRACE YOUR HANGUPS
While you may be short on floor and cupboard space, you 
will certainly be able to find ceiling and wall space to hang 
and store a multitude of items.

From vertical racks with hooks for hanging toiletry-laden 
baskets on your bathroom wall, to a rack hanging down from 
your kitchen ceiling for your pots and pans, to specially-
designed bicycle hooks to both display and store your bikes 
on your wall, there are endless storage ideas available in 
today’s “less is more” environment.

Expecting company over the holidays? Feeling 
cramped in your home and they’re not even here yet? 
Don’t let your lack of living space discourage you, as 
sometimes it’s not the number of rooms you have, but 
rather how you configure them.

HOME SELECTION INCREASES

Residential property sales in the REBGV 
region in September came in at 1,595, a 
43.5 percent decrease from September 
2017 sales, and 36.1 percent below the 
10-year September sales average.

“Fewer home sales are allowing 
listings to accumulate and prices to 
ease across the Metro Vancouver 
housing market,” Ashley Smith, REBGV 
president-elect said. “There’s more 
selection for home buyers to choose 
from today. Since spring, home listing 
totals have risen to levels we haven’t 
seen in our market in four years.” 

There were 13,084 properties listed 
for sale on the MLS® system in Metro 
Vancouver in September 2018, a 
38.2 percent increase compared to 
September 2017. Meanwhile, there 
were 508 detached property sales 
in September 2018, a 40.4 percent 
decrease from September 2017 sales, 
while the benchmark price for detached 
properties decreased by 4.5 percent 

from September 2017, to $1,540,900. 
Sales of apartment properties reached 
812 in September 2018, a 44 percent 
decrease compared to September 
2017 sales, as the benchmark price 
rose 6.7 percent to $687,300. Attached 
property sales in September 2018 
dropped 46.9 percent to 275, while the 
benchmark price increased 6.4 percent 
to $837,600. 

“Metro Vancouver’s housing market 
has changed pace compared to 
the last few years. Our townhome 
and apartment markets are sitting 
in balanced market territory and our 
detached home market remains in a 
clear buyers’ market,” Smith said. “It’s 
important for both home buyers and 
sellers to work with their Realtor to 
understand what these trends mean 
to them.”

Please call for the latest market 
updates and for assistance with your 
own home buying or selling plans.

The Real Estate Board of Greater Vancouver (REBGV) reported a rise in 
home inventory for the month of September, as buyer demand remained 
quiet for the month.
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Compliments of Les Twarog RE/MAX Crest Realty (Westside)

Is Canada On The
Precipice Of A

Recession?
Some economists believe our
Country is at a risk of a household
led recession being caused by
constrained lending and higher
interest rates. The chief economist
at TD Canada Trust expressed her
concerns: “Consumers no longer
have the capacity to lead Canada
Trust through another recession
the way they did after the global
financial crisis a decade ago. While
Canada’s fastest population
growth in decades provides some
support to demand for housing,
high debt levels remain a problem
that could exacerbate the next
recession.”

Read the Full Article in our
News Articles Section

www.6717000.com/marketupdate
or go to our Main Website

www.LesTwarog.com
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If you’re planning to buy a new home in the new year and 
already have a pre-approved mortgage, good for you! 
But before you celebrate this big step toward financing 
your next home, be aware that what you do between the 
mortgage pre-approval and the actual closing of your 
home purchase can adversely impact the chances of your 
loan actually going through.

First of all, it’s important to recognize that just because 
you’ve been pre-approved for a loan of a certain amount, 
it doesn’t mean you should plan to utilize that full amount 
towards the sales price of the home. Buying a home is 
about so much more than the selling price — closing 
costs, taxes, home insurance, private mortgage insurance, 
moving costs, maintenance costs, painting, decorating, new 
furniture and maybe appliances too … these expenses all 
need to be planned for, on top of your mortgage.    

Even if you recognize your home buying budget limitations, 
you might still be feeling flush with money now that your 
home loan has been pre-approved. That’s not an excuse to 
run out and buy all new furniture and appliances for your new 
place! In fact, put the brakes on all big purchases for now, as 
if your debt-to-income ratio becomes skewed, your lender 
may become concerned about your ability to repay the home 
loan, and pull the rug on the paperwork. Also refrain from 
signing up for a new credit card during the time between 
your mortgage preapproval and the closing of your home 
purchase. Not only can applying for a new credit card lower 
your credit score, if you do get the card and start using it, 
your debt load will rise and again, could affect your debt-to-
income ratio.

If you have any family members feeling generous this holiday 
season who decide to present you with a cash gift toward 

your new home, make sure you disclose those large bank 
deposits to your mortgage loan representative first. Likewise, 
discuss any large withdrawals that could significantly 
decrease the amount of cash reserves your pre-approval was 
based on.

One thing you may not be able to control, but still need to 
be aware of, is that you ideally shouldn’t switch jobs just 
before closing on your new property. Even if you secure a 
better-paying job, your lender needs to be assured you have 
a steady income and as such may delay the settlement until 
they receive verification and view your pay stubs from your 
new employer.

Continue to save more money than you spend as your 
closing date comes closer. Pay your bills on time to reinforce 
your financial stability, and never give creditors a reason to 
have to report you to the credit bureaus. 

In the meantime, set a holiday spending budget and stick to 
it. After all, your best present will be opening the door to your 
new home in the new year!

HOUSEHOLD TIP: COOKING (AND MORE) WITH COOKING SPRAY

STOP BEFORE 
YOU SHOP
The holiday music has already replaced the 
background muzak in many stores, which usually 
means the pressure of gift buying is quickly rolling 
in. Before you shop until you drop, take a step back 
to remember your larger goals, and how mindless 
spending (and over-spending) can put a big dent in 
your finances, and set back your long-term plans.

Cooking spray is great for making sure your food doesn’t 
stick to pans, but don’t put away that spray can just yet!

SQUELCH THE SQUEAK. Squeaky door hinges? Simply 
spritz a bit of cooking spray to silence them. 

DO A “GRATE” JOB. Coat your cheese grater with cooking 
spray for smooth grating and an easy cleanup.

USE AS A KEY INGREDIENT. If your house key is hard 
to turn in the lock, simply coat the key in cooking spray and 
glide it in to lubricate the lock and allow for an easier entry.

PREVENT FOOD STAINS IN PLASTIC CONTAINERS. 
Coat the inside of your plastic food storage containers with 
cooking spray before pouring in leftover tomato sauce.

AVOID A STICKY SITUATION. Coat your measuring cups 
with cooking spray before measuring out peanut butter or 
sticky liquids like honey, maple syrup and molasses, and they 
will pour out cleanly.

MASTER YOUR MANICURE. Help set and dry your nail 
polish faster by lightly spraying your painted nails with cooking 
spray. Once polish is dry, massage the oil into your cuticles.



Sellers are sometimes encouraged to have a 
professional home inspection conducted before they 
list their house, so they can take care of any repairs 
before taking the chance that defects show up later 
that delay or even cancel a buyer’s offer. Some sellers, 
however, will forego the inspection process and list a 
property “as is”. Why would a seller list their property 
“as is”, and why would a buyer accept a house 
described as such?

IS “AS IS” 
GOOD ENOUGH?
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A seller might not have the time, nor be in the financial 
position to make even the smallest repairs to a property 
before they move, or, especially if they are elderly, they 
may not be capable of dealing with renovations or repairs. 
They may be in a hurry to move on, and as such will sell 
for less in order to compensate for any possible future 
costs to the buyer. 

Sellers who have inherited a property 
might list it “as is”, as they simply aren’t 
familiar with the property and don’t 
know of any current defects. Lenders 
who foreclose on a property and rental 
property investors are also known to 
list homes “as is”, since they haven’t 
actually been living in the home to 
know if there is anything wrong. These 
are often the properties that have great 
potential to be picked up at a bargain.

While a house listed for sale “as is” 
should certainly be approached with 
caution, it also doesn’t automatically 
mean there is something seriously 
wrong with it. A buyer may be willing 
to take a chance on a property for the 
sake of a lower sale price, or easier 
financing. “Caveat emptor” – or, “Let 
the buyer beware” – should always be 
observed; however, as even if a seller is 
obligated to inform the buyer of any known defects in the 
property, he may honestly not know of or anticipate any 
problems. The “as is” designation means that the buyer 
cannot renege on his offer because of defects, if any show 
up later. 

Let’s discuss the process of a home inspection, and 
if it’s something you should consider in your real 
estate plans.

Obviously, money talks and the 
highest offer is typically the primary 
trigger to sway the sellers. If the 
sellers are faced with two similar 
offers, however, an appeal that 
targets the emotional factors in this 
type of transaction can often tip the 
scales. Consider expressing yourself 
to the sellers via a personal letter that 
creates a personal connection.

What you should aim for in your 
letter is to convey to the sellers how 
much you love their home and the 
area, how you felt a connection with 
the home as soon as you entered, 
and how you can envisage building 
memories in their home with your 
own family. What you don’t want to 
mention in the letter is how you’re 
desperate for a property because 
you’ve lost out on so many other 

ones, or how you can’t wait to competely gut and 
renovate the place.

You may be able to tell if the seller has kids, or pets. If 
you have a similar family makeup you could certainly 
mention that in your letter too: “We could immediately 
visualize our own family — my husband Michael and 
me, 4-year-old Emma and our 3-year-old Pug, Sam — 
spending many happy hours playing in your airy, sunny 
den, and enjoying daily adventures in the beautiful park 
across the street.” Sellers have even been known to be 
swayed by a photo of the buyer’s dog, when included 
with the letter!

If you love the seller’s decorating style, upgrades and 
attention to details, mention it. If you grew up in the 
area and/or have family in the area you want to live 
close to, by all means add that to the letter. If you’re 
flexible with the closing date, or if you can offer a cash 
sale, those can often sway a seller too. Talk to your real 
estate sales representative for more ideas to include in 
your successful buyer letter!

WORDS THAT WORK
After trudging through one property after another 
with your real estate representative, you’re just about 
ready to give up on finding your perfect next home until 
you take one step into a certain front door and realize 
… “This is it!” Unfortunately, you may not be the only 
person who feels that instant connection. What can you 
do to give you the edge over another potential buyer?

~ Monthly Musing ~

“What I know 
for sure is this: 

The big secret in 
life is that there 
is no big secret. 
There’s just you, 

this moment, 
and a choice.”
~ Oprah Winfrey 
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170 ACRE LAND ASSEMBLY 
SQUAMISH

190 QUARTER ACRE LOTS ON 64A
FERNDALE AND 
ERICKSON STREET“Paradise Trails” a unique equestrian community 

located in the Chekamus Valley, Squamish BC 
consisting of 82 lots and a proposed 10 Acre 
horse riding centre. 
More info at www.6717000.com/squamish

Grace Mountain Land Assembly in Mission BC, 
190 quarter Acre lots on 64 acres (6 titles), city 
water is at curb, Seller may carry 50% of purchase 
price, views of Vancouver Island and Point Roberts. 
Brochure available upon request.

$16,000,000

Squamish 170 Acre
Development site with 

82 Approved Lots
$16,000,000

64 Acres
Grace Mountain 

Mission, BC, 
Development Site

Call For Price
$50 million

COQUITLAM WEST 
DEVELOPMENT SITE 
RM-3 Multi-Storey, Medium Density Development 
Opportunity/Land Assembly East of Lougheed 
Highway and North Road. Located along major 
transit nodes including new Evergreen SkyTrain 
expansion. OCP allows for a medium density 
development site, 2.45 FSR 7-8 stories or a 2.3 
FSR 4-6 story development.

Coquitlam West
Development Site

RE/MAX	Crest	Realty	(Westside),	1428	W	7th	Avenue,	Vancouver,	BC																					604.671.7000RE/MAX	Crest	Realty	(Westside),	1428	W	7th	Avenue,	Vancouver,	BC																					604.671.7000
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